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Chrysler Adds 


S SEE 


New Six, 


Offering 5 Body Types, 
Priced From $795 to $845 


Line Is New Throughout, With All-Metal 
Bodies, Four-Wheel Brakes and 
Powerful Six Engine 


ETROIT, Mich., March 14.—The 


Crysler Sales Cor- 


poration today is introducing the lowest-priced six- 


eylinder car in its history. 


The announcement confirms 


recent reports that a leading manufacturer was planning to 
enter the low-priced six-cylinder field. 


available include thes 
three-window, four-door sedan, the 
coupe with rumble seat, business 
coupe, phaeton and roadster. Pro- 
duction is under way at the factory 
on a scale that, it is hoped, will 
supply immediate demand. 
Individual prices on the 
models are:— 
Business Coupe 
Royal Coupe (with rumble 


Models 


new 


Outstanding features of the new 
Chrysler Six include silent, all- 
metal bodies, insulated from the) 
frame and cushioned in rubber; the. 

» rite rust-proofed process on 


‘Atoulic. nl 
ing brakes, special type hydraulic 
shock absorbers and positive fuel 
pump. 

The body lines are accentuated by 
a modern narrow radiator profile, 
cowl bars, hood and body molding. 
All exterior hardware, including 
head and cowl lamp rims, radiator 
shell, hub caps, bumpers, tail light 
and door handles, are chromium 
plated. Heavy steel fenders are of 
exclusive Chrysler design. The 
bonderite rust-proofing treatment is 
applied to fenders, dust shield, fuel 
tank covers and hood sills. In this 
process the metal parts are carried 
on conveyors through chemical so- 


(Continued on Page 3) 


YORK, SA 


NEW 


BUSINES 


1931 NATIONAL SHOW 
DATES SET BY N. A. C. C. 


New York, March 14.—At a meet- 
ing of the board of directors of the 
National Automobile Chamber of 
Commerce here yesterday dates for 
the 1931 National Automobile Shows 
were decided upon. 

The New York National Show will 
be held at Grand Central Palace 
January 3 to 10 and the Chicago 
National Show will be staged at the 
Coliseum January 24 to 31 


BEGG CHIEF ENGINEER 


OF MIDLAND STEEL | 


Cleveland, O., March 14.—E. J. 
Kulas, president of the Midland 
Steel Products Company, today an- 
nounced the appointment of R. S. 
Begg, widely known automotive 
engineer, as chief engineer for the 
company. Mr. Begg has assumed 
his duties. 


MARMON ANNOUNCES NEW 


MARMON-ROOSEVELT LINE 


NDIANAPOLIS, Ind., March 14.—Improved 


ance, more power and man 


appear- 
y mechanical refinemerts are 


combined in the new Marmon-Roosevelt announced today 
by the Marmon Motor Car Company as a new model of 
the first straight-eight ever built to sell in the $1,000 field. 


> 





| this year. 
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Battle Rages Over Bill 
To Control Bus Operation 


By FRANCIS P. DAILY 


YASHINGTON, March 14.—The 

Parker bill, admittedly designed 
by the railroad interests to regu- 
late motor bus operation in inter- 
state commerce and eventually 
smother out independent opera- 
tors, was nearing its final stages 
in the House today. 

With the indication of a favorable 
vote momentarily, opponents of the 
measure today served notice that 
they will insist on radical amend- 
ments, the principal change being 
to increase the joint state boards 
from two to five states. 

As written at present, the terms 
of the bill provide that any dispute 
as to operation of buses between 
more than two states must be car- 
ried to the Interstate Commerce 
Commission for settlement. 

_ As soon as cleared out of the way 
in the House, the Parker measure 
will go to the Senate. 

Senator Couzens of Michigan is 
the author of a measure similar in 
most respects to the Parker bill and 
Gn account of the objections in the 
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g at the beginning of the 


ourth new straight eight to be 
placed on the market by Marmon 
Eight-69 


Teer automotive season, this car is 
the f 


The Marmon 


| and Eight-79 in the $1,500 and $2,000 
| fields, respectively, and the Marmon 
| Big Eight in the higher price clas- 


sification are the other new models. 

The Marmon-Roosevelt, as _ its 
new name indicates, bears a close 
family resemblance to other prod- 
ucts in the Marmon line. Its radi- 
ator, hood. body lines and entire 
general appearance follow familiar 
Marmon style and design. 

The straight eight engine of the 
new Marmon-Roosevelt develops 77 
horse power. an increase of seven 
horse power over the _ preceding 
model, made possible by improve- 
ments in design, carburetion and 
manifolding. The engine has a bore 
of two and three-quarters inches 
and a stroke of four and one-quarter 
inches, giving a piston displacement 
of 201.9 cubic inches, and the maxi- 
mum power is delivered at 3,400 
revolutions per minute. 

Refinements in chassis design, 


(Continued on Page 2) 
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IMPROVING 


CURRENT AUTOMOTIVE BUYING 
REPORTED ON SATISFACTORY 
BASIS; STEADILY INCREASES 


Belief General That Last Half of This Year 


Will Exceed Similar 1929 Period 


4 


In Motor Industry 


EW YORK, March 14.—The rising tide of prosperity 


in the automotive indust 
car buying, is heightening the 


ry, as reflected through actual 
belief of its leaders that busi- 


ness will achieve sufficient momentum in the second quarter 
of 1930 to carry through the rest of the year at levels above 


FORD INTRODUCES TWO 
NEW DE LUXE MODELS 


Detroit, March 14.—The Ford Mo- 
tor Company is introducing two ad- 
ditional models, a de luxe coupe to 
list at $590. or $90 more than the 
standard coupe, and a de luxe two- 
window four-door sedan to list at 
$650, which is $50 higher than the 
standard type of this modei. Both 
cars are equipped with cowl lights, 
mohair upholstery and interior ma- 
hogany trim around windows and 
instrument panel. 


MET. S. A. E. TO INSPECT 


PACKARD SERVICE PLANT: 


New York, March 14.—An inspec- 
tion trip through the service build- 
ing of the Packard Automobile 
Company. llth Avenue and 54th 
Street, will be the feature of meet- 
ing of the metropolitan section of 
the Society of Automotive Engi- 
neers, Thursday evening, March 
20. Buffet supper will be served at 
the Packard service building. 

Speakers at the meeting will be 
Oscar A. Eskuche, Warren-Nash 
Motor Corporation, and Col. J. W 
Florida, Packard Automobile Com- 
pany. 


*the second half of 1929. 

This is the consensus of the in- 
dustry as revealed in a telegraphic 
survey conducted by the Automotive 
Daily News this week. 

Retail buying is proceeding on @ 
Satisfactory basis and hopes of the 
manufacturers are high. This con- 
fident attitude is not confined to 
the passenger car makers but is 
shared by the truck and equipment 
builders as well. As a matter of 
fact, one of the most encouraging 
factors in the entire industry in the 
first quarter is the increase in truck 
sales over a year ago, indicating that 
industrial activity in gemeral] has not 
slackened to any great extent. 

Continued improvement in general 
business conditions is foreseen, with 
the automotive industry leading the 
way. Although the automotive in- 
dustry was the first to feel the 
slackening of industrial operations 
last year, it is leading the recovery, 
as in the past, and, as the spring 
buying gets under way, the — in 
the automotive industry will be re- 
flected in improvement in all lines 
of activity. 

Following are replies received from 
various executives regarding the 
business outlook: 

PEERLESS HEAD OPTIMISTIC 

“The many optimistic forecasts 
for 1930 that have been made in 
recent months are being realized. 
The attitude of the public gener- 


(Continued on Page 2) 


January Exports Gain I 1%, 
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44CHPEE OK 


“ith 


Hl 


_ Over the Previous Month 


Special from A. D. N. Washington Bureae 


WASHINGTON, March 14.—Ex- 

: ports of American automo- 
tive products took a sharp upward 
swing in January, with an in- 

crease of 14 per cent. over the 

previous month, it was disclosed 
today by the Department of 

Commerce. 

The export valuation for January 
amounted to $31,166,674, an increase 
of $3,983,095 over December. 

While this improved figure was 
regarded as encouraging, it repre- 
sented a decline of $16,426,981, or 
34 per cent., from the total value of 
$47,593,655 recorded in January, 
1929. 

Combined passenger car and 
truck shipments during the first 
month of this year were valued at 
$18,690,729, representing an increase 
of 12 per cent. over December, al- 
though $7,145,107, or 27 per cent. 
under January of last year. 

The $12,475,945 total for all other 
automotive products was $1,955,710, 
or 15 per cent., above December, but 


(Continued on Page 10) 
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Automotive Leaders See 
Business on/the Upgrade 





(Continued from Page 1) 


ally indicates buying impetus. This 
has been very definitely expressed 
in many ways during the t few 
weeks. I firmly a at the 
coming of the spring Season will 
reflect the more liberal attitude of 
the buying public. Business 
‘suit the action to the word’ and 
optimistic theories will become ac- 
tively operative facts. The national 
industrial reconstruction program is 
bound to be reflected in retail mar- 
ket. J. A. BOHANNON, 
“President. Peerless Motor Car Cor- 
poration.” 
AUBURN OUTLOOK BRIGHT 
“The present outlook for us is 
very favorable, as our business in 
March is already ahead of same 
riod last month and the volume 
is increasing daily. A check-up 
shows two and one-tenth cars per 
dealer average in United States, 
which, with coming of spring busi- 
ness, would indicate this company 
will be in oversold condition, as 
dealers have been buying from 
hand to mouth from us since last 
October and only buying what they 


will regards the shop equipment group. 


| particularly with respect to tne | 


“With a reduced volume of busi- 
ness, obviously profits will not be as 
large as in the past. Prices as a 
whole are low, therefore, for the 
moment we do not see that any 
price cutting will become general as 


Some lines in the automotive trade, 
for instance, those who manufac- 
ture replacement parts may not be 
as seriously affected as other 
manufacturers, because many car 
owners will continue to operate the 
automobiles that they have, which 
means new replacement parts, in- 
stead of purchasing a new Car. 
“WALTER C. HECKER, 
“President Curtis Pneumatic Ma- 
chinery Company.” 


MARMON PRESENTS NEW 
MARMON-ROOSEVELT 


BATTLE RAGES IN 
HOUSE OVER BUS 
CONTROL MEASURE 


(Continued from Page 1) 


House bill he will insist on consid- 
eration of his bill. 

In the wind-up of the debate in 
the House, the Parker bill was both 
roundly supported as necessary in 
the public interests and bitterly de- 
nounced as giving the railroads a 
monopoly on the future transporta- 
tion structure of the nation. 

those who condemned 


John E. Rankin of Mississippi, 


eventually own all the bus lines 
they will be chargi exactly the 
same rates and it will not be long | 
until the regulations of the Inter- 
state Commerce Commission will 
require them to charge the same 
rate for the same distance over 
roads built by taxation of the 
people themselves. which the 





(Continued from Page 1) 


front axle and spring system, bring | 





could sell to public. 

“Our production in January was 
40 per cent. in excess of last Jan- 
vary, and while Februa did not 
attain same number of units as last | 
year it was off only 15 per cent. | 
and exceeded January’s production | 
by good margin, which would indi- | 
cate steady growth of acceptance 
and business. 

“Our dealer condition seems to 
be exceedingly healthy, with a 
very high morale, and I believe 
this company will exceed last 
year’s production figures without 
any forcing methods on our part, 
as we have always let demand 
control production. Our increase 
will be due to the fact we are 
adding new dealers daily and 
strengthening certain localities in 

such a manner that increased 
strength will bring us a healthy 
increase over last year. 

“My personal belief is that new 
lationships which have been es- 

blished between f es and 
dealers this winter will be very ben- 
eficial to trade in general, and that 
automobile dealers will have more 
chance for profit in the future than 
they have had in the past, no mat- 

r what line they sell, because of 

new understanding. 
“ROY FAULKNER, 
"Vice-president Auburn Automobile 

Company.” 

FEDERAL GAFNING FAST 
“Orders are ahead of last year, al- 
though shipments were somewhat 
delayed because of new models. By 


| new name of the car. 


the new model appreciably lower to 
the ground, and this fact, combined 
with larger tire sizes, a more mas- 
sive front end and redesigned fen- 
ders, has resulted in more beauti- 
ful as well as sturdier appearance. 
The car is 14 feet 4 inches over-all 
length. A larger radiator, similar 
in contour to the radiators on other 
Marmon cars, with a pointed beak 
and ample depth, is chromium 
plated. The name plate has been 
redesigned in accordance with the 


Horizontal louvre vents are ar- 
ranged in two panel sections on 
each side of the hood. Bumpers 
bear the Marmon lightning flash 
emblem on the center bracket, and 
a flash also is incorporated on the 
radiator. 

Interior fitments not only have 
been selected for appearance, but 
enhance riding ease and comfort 
for driver and passengers. The 
width of the front seat is 43 inches 
and that of the rear 44% inches. 
The depth of the front seat is 18 
inches and the height of the seat 
back is 27 inches. In the rear fhe 
depth of the seat is 19% inches and 
the height 29% inches. 

Arm rests in the rear seats have 
been hollowed out for greater com- 
fort of passengers and to provide 
o— room for three oc ts. 
Upholstery on the seats, which is 
smooth without piping, harmonizes 
with the outside appearance of the 
car. The dashboard and all garnish 
moldings around windows are wal- 
nutized in the new Marmon-Roose- 





end of the first quarter shipments 
should be ahead of last year. We 
are going ahead full speed in 
March. Our distributor organiza- 
tion is optimistic, business good and 
the outlook favorable. We are 
looking to have a better volume and 
larger profits than last year and feel 
that general business will improve 
during the year. 
“M. L. 

“President Federal 

Company.” 

GEMMER VOLUME HIGH 

“Based on our present delivery 
and release for future shipments, 
we look forward to a volume of 85 
per cent. for the first half of 1930, 
as compared to 1929. We believe 
that retail buying will improve ma- 
terially during April and May. Our | 
forecast is that the last half of this 
year will be better than 1929 but | 
not above present period. 

“E. P. HAMMOND, 

“Gemmer Manufacturing Company, 

Detroit.” 

BUDD SALES GAIN 

“We consider the outlook for 
spring business good, Dealers’ stocks | 
are low. Manufacturers’ building | 
schedules are conservative, and we | 


PULCHER, 
Motor Truck 





} 


}on five interchangeable main bear- 


velt. Toggle grips are provided in 
rear compartments. 

The Marmon-Roosevelt contin- 
ues to be manufactured in four body 
styles. These types are a five-pas- 
senger sedan, two-passenger coupe 
with rumble seat, four-passenger 
victoria coupe and convertible coupe 
with rumble seat. Cars are avail- 
able in either wood or wire wheels 
with the latter, mounted forward, 
included in de luxe equipment at 
moderate additional cost. 

New colors and color combinations 
are available on the various body 
styles of the Marmon-Roosevelt and 
wheels are painted to match or 
harmonize with the general color 
effect. New shades of blue, green 
and brown predominate in the 
initial production release, together 
with a striking black that is par- 
ticularly popular in many sections 
of the country. 

No major changes were made in 
the engine of the new Marmon- 
Roosevelt except to refine it in 
Many respects. An unusually heavy 
crankshaft is used and is mounted 


ings, each with a diameter of 2% 
inches, The crankshaft is balanced 
Staticaly and dynamically, no 


anticipate immediate favorable re-|counter weights being necessary, 
action with first good weather.|and, following Marmon precision 
Present volume of our companies is | standards, the bearings are fitted 


satisfactory and consistently gain- | 
ing. The wheel company production | 
now is in excess of the same period | 


last year; manufacturing company | 


slightly less. 
“H. A. COWARD, | 
“Edward G. 
Company.” 
HECKER SEES RECOVERY 
“No doubt there is going to be a 
seasonable improvement in business 
over what it has been for the last 
four months. We do not, however, 
expect to see it in as large a volume 
as the same period of last year. 
“Beginning about June or July 
we anticipate seeing a tapering off 
in business. Not until the extreme 
end of 1930 or the beginning of 1931 
do we look forward to seeing the 
tendency toward a definite, con- 


Budd Manufacturing | 


| manifolding have resulted in an un- 


without the use of shims, 

The engine is lubricated by full 
pressure to all rotating parts by 
means of a gear-type pump 
mounted in the oil sump and con- 
trolled by a pressure regulator. The 
old capacity of the crank case is 
six quarts and an oil pressure gauge 
is included in the instrument cluster. 

Refinements in carburetion and 


usual economy standard for a car 
of the power and performance of 
the new Marmon-Roosevelt. Special 
attention has been paid to the cool- 
ing system of the car and the sys- 
tem is so designed that not only is 
water circulated by means of an 
impellor type pump, but thermo- 
syphon action also may take place. 

A rugged steel frame is used in 





stant, steady increase until things 
get back to a state of normalcy. 


the Marmon-Roosevelt, with chan- 


railroads charge over a line where 
they own the entire right of way, 
roadbed, rol stock and all. 
Rankin assailed the bill on the 
point that a bus operator would be 
required to have a certificate of 
convenience and necessit when 
taking a Sunday pleasure tr} across 
a Kroes line, particularly with school 
en. 


childr 

“It seems to me that the object 
of the legislation,” he continued, “is 
to smother out the independent bus 
operators and give the railroads and 
the big bus lines a monopoly. 

“This measure is going to kill off 
the little fellows, who are attempt- 
ing carry on the business of 
raneportng poy and make 
it impossible for a small bus opera- 
tor RA a short trip across a 

staté line unless he takes out in- 
surance and applies for a permit.” 

The structure under the terms of 
the measure providing for rate mak- 
ing was seriously questioned by 
Representative F. Dickinson Letts of 
Iowa, 

He asked the committee in 
charge of the measure why it 
would, by legislation, create a dif- 
ferent ruic with respect to the 
evidence which may show value 
for rate-making purposes to be 
applied to motor buses than that 
for which now exists as to the 
ra. 


Representative D. D. Glover of 
Ar pointed out that one sec- 
tion of the bill practically repeals 
the Federal anti-trust law when it 
permits consolidations as between 
Tailroads and bus operators or be- 
tween competing bus lines, 

Among those who spoke in favor 
of the measure were Representatives 
Samuel Rayburn of Iowa, Carl E. 
Mapes of Michigan, Milton C. Gar- 
ber of Oklahoma, Olger B. Burtress 
of North Dakota, Melvin J. Maas 
of Minnesota and James O’Connor 
of Louisiana. 


MARLIN-ROCKWELL TO PAY 
50 CENTS EXTRA DIVIDEND 
New York, March 14.—Directors 
of the Marlin Rockwell Corporation 
have declared an extra dividend of 
50 cents a share, in addition to the 
regular quarterly dividend of 50 
cents on the common, it was an- 
nounced yesterday. 





and a two-inch flange. It is rigidly 
braced with channel and tubular 
cross menbers, joined to the side 
members by means of heavy gusset 
plates. A steel running board adds 
to the strergth of the entire struc- 
ture and also serves as an impor- 
tant safety factor by acting as a 
side bumper. 

Riding qualities of the new Mar- 
mon-Roosevelt have been enhanced 
by the careful balance of the entire 
car, by the use of long semi-elliptic 
springs with self-adjusting spring 
shackles and by the use of hydraulic 
shock absorbers, engineered into the 
frame at the time of manufacture. 
Springs are of silico-manganese 
steel, and the front and rear springs 
on each side of the car are more 
than ninety inches long. 

Four-wheel, self-energizing me- 
chanical brakes are continued. 

A cam and lever steering system 
is used, with the shaft mounted on 
ball thrust bearings and the linkage 
of the ball and socket type. This 
gear is both irreversible in the 
straightforward position and rever- 
sible in the right or left position. 

_ A safety steering wheel, eighteen 
inches in diameter, is used, and con- 
trols for starter, horn and lights are 
combined in a single button on the 
center of the s column. The 
Starter is operated by pulling the 
button, the horn by depressing it 
and the lights by turning it to the 
right or ieft. tle, spark, car- 
buretor and instrument ht con- 





To Whom You Speak, How 
and When 


* * 


St. Louis Shows Spirit 
= * * 


Honor Officer Winegar 


*- * # 





Among 
the measure was Representative | 
who said that if the railroads | 


Fred Kingsbury—Detroit Editor 


AST week R. M. W. (Doc) Shaw came into Detroit from 
Lansing to spend several days on business. He regis- 
tered at the Book-Cadillac, where he spent the nights, while 
during the daylight hours he kept himself occupied at the 
Campbell-Ewald Company in the General Motors Building. 
_ Particularly tired one evening, he returned to his room 
intending to get a lot of sleep, but he was annoyed by loud 
talking in a foreign language in the adjoining suite. He 
rapped loudly on the door separating the suites and asked 
them to please be quiet. There was no answer. The jabber- 
ing continued, and, after standing it a couple of hours, Doc’s 
dander grew aflame. He rapped loudly on the door again 
and stated in positive and forceful terms that if the racket 
did not cease he would go into the suite and stop it in short 
order. If you know Doc you know these terms were ab- 
solutely positive. 

Still there was no answer. However, the talk and noise 
immediately subsided. The next morning he was curious 
and inquired of the room clerk of the hotel as to who occu- 
pied the suite adjoining. Then he learned that the occupant 
was Stanislaus Zbyszko, twice holder of the heavyweight 
wrestling title, who was in Detroit for a wrestling match 
at the armory. 

“You can just bet I wouldn’t have been such a tiger,” 
said Doc later, “if I had known who was making all the 
noise.” 


+ + * 
Ed Shutz, automobile editor of the St. Louis Times, 
dropped into town the other day. He says that condi- 
tions in St. Louis are improving and that he looks for 


a good year in the automobile business in that city. 
x 


* . 

HE other day Police Commissioner Harold H. Emmons 
opened a letter and found a check for $200 signed by 
Henry T. Ewald, president of the Campbell-Ewald Company, 
advertising agency, for Mrs. Dayton Winegar, widow of a 
policeman slain while pursuing a bandit. Winegar was one | 
of the most courteous men on the force, Ewald said in an 
accompanying note, and added that “his jovial smile” would | 
be missed by the many friends who came to know him while 
the patrolman was stationed at East Grand Boulevard and 
Palmer Avenue doing traffic duty, a post he held four years. 


CCORDING to latest reports, the state of Wisconsin is 
a bright spot, as far as the automobile business is con- 

cerned, and the city of Milwaukee is doing itself proud. 

Last month new car registrations totaled 4,428 in the 
state, compared with 3,831 during the same month a year 
ago, an increase of 6.6 per cent. During January and Febru- 
ary 8,843 motor cars were registered, compared with 8,327 
during January and February, 1929. In Milwaukee, during 
the month of February 1,383 automobiles were registered, 
compared with 1,282 during February, 1929, an increase of 
6.6 per cent. 

Congratulations, Wisconsin. 


+ * * 
HEVROLET has just announced a new policy. Any 
Chevrolet owner experiencing defective workmanship 
or material in his automobile is invited to call on any 
authorized Chevrolet dealers, where the work will be done at 
no cost to him. This is a very broad policy which the com- 
pany has just put into effect. 








CHEVROLET DEALER USED 


LIMOUSINE BODY STEPS 


CAR SALES SET RECORD UP PRODUCTION 400% 








nel side members of six-inch depth 


trols are located on the instrument 
board. 


Detroit, March 14—An indication 
of the rapid expansion of the used 
car market and an assurance of a 
brightening business outlook were 
revealed in an announcement by the 
Chevrolet Motor Company today 
that winter sales of used cars by 
the nationwide Chevrolet dealer or- 

ization are exceeding by more 
sony 25 per cent. the best previous 
winter record. 

Despite the extremely cold and 
stormy weather in the northern 
states in January, and adverse 
weather conditions in some other 
sections, sales of used cars by Chev- 
rolet dealers during the month to- 
taled 60,000 cars, as compared wi 
the January record of 48,000 estab- 
lished last year. 


th | world’s speed record, has selected 





Chicago, March 14.—Production 
schedules of the Limousine Body 
Company of Kalamazoo, Mich., sub- 
sidiary of Auburfit Automobile Com- 
pany, are being increased 400 to 500 
per cent. to keep pace with lar 
renewal orders from Auburn, J. 
Bobb, president, stated today. 

With receipt of numerous orders, 
indications are that spring business 
will be far in excess of any period 
last year, Mr. Bobb said. 


KAYE DON SELECTS 
VIKING EIGHT COUPE 

Lansing, Mich., March 14.—Kaye 
Don, Engiand’s champion automo- 
bile driver, who now is at Day 
Beach tun up his monster Silver 
Bullet in an effort to capture ms 
Viking Eight convertible coupe for 
his personal car 
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Chrysler Adds New Six 
Priced From $795 to $845 


(Continued from Page 1) 


lutions, and enamel is baked and 
dried before the metal surface 
touched by human hands. 


The new all-metal body con- 
struction is a distinct Chrysler de-| 
velopment and provides rigidity and | 
balance which only this design af- | 
fords. The front end, cowl and} 
sides are heavy one-piece stampings | 
from sheets of metal welded to-| 
gether to make a single body unit. | 
Insulation of felt and rubber plus 
depressions and ribs stamped in the 
underbody prevent rumbles and 


| 


is | 


are within easy reach of the driver. 
On top of the three-spoke, fingey- 
thin steering wheel are the light 
control switch, gasoline throttle and 
}horn button. Spark control is en- 
tirely automatic. Gear shift is 
Standard, three speeds forward and | 
one reverse. Easy steering is pro- | 
vided by the semi-irreversible steer- | 
ing gear of the worm and sector | 
type, fully adjustable for wear. 

The new engine, incorporating the | 
latest Chrysler features, is the L- | 





| head type, with a bore of three and | 


one-eighth inches, a stroke of four | 
and one-quarter inches and a dis- | 





squeaks. 


| placement of 195.6 cubic inches. S. | 











The roof butlt as a unit, is at- 
tached to the body by eight bolts. 
All pillar braces are of heavy steel 
stampings 


| A. E. rating is 23.44 horse power. | 
but it actually develops 62 horse | 
“te “*! power at 3,200 revolutions a minute. | 
riveted and welded in| The Chrysler “Silver Dome” cylinder | 
place. The all-metal type doors are| head is standard equipment with a | 
used, and they are provided with! .ompression ratio of 5.2 to 1. The 
adjustable rubber buffers, heavy|“Reqd Head” is optional equipment 
hinges and special latches to elim-| 4+ extra price with a compression | 
inate annoying rattles. lratio of 62 to 1. The engine is 


closed imodels ‘and leather in the| mounted in rubber and completely 
open models. Silver-finished inter- | — — vagy e yh a st th 
ior fitments are in harmonious de-| ,F0Ur main bearings support the 
sign. Seat cushions are wide and | Statically and dynamically balanced 
deep, tilted at the proper angles for pee ye Ay ee | ings. 
set and vanity case are provided 15 mpression and ada), Chrysler bata fo ae 


- > brakes, completely inclosed and ex- 
A compartment of the sedan panding in eleven-inch drums, af- 


ford positive and equalized braking 
facilities at all times. Brake bands 
are 114% inches wide. The parking 


Black Hawk Mfg. Co. Adds 
‘Mechanics’ ‘Treasure Chest 


jand filter and crank-case ven- | ; 
:| ti i j i ¥ | The Blackhawk Manufacturing 
| se gy gy I gn Company, Milwaukee, Wis., an- 


o maw RY Fm pe Bane Ay Ra |nounces its new Treasure Chest for 
;|The V-type fan belt also drives the | the master mechanic. They claim 
aes | to _ that this complete set, No. 70 RD, 
i hy a “ — . lis the finest unit for the expert 
aa| The a forming 2 = | ever produced. 
¢ | Power plant, has been especially de-| Under one lock the mechanic can | 
_|Signed to transmit the power! now obtain this set of seventy tools 
ie «| developed by this particular engine,|_ to, any job from the fussiest | 
“4 and the Ry 4 ratios are synchro-| work on ignition systems, genera- | 
;| nized with the entire power system. | tors, relays, starters, radios and 
,|Gears have extra wide faces, are | aeromotive work to smaller assem- 
; made from oil-hardened steel. eg jobs, general automotive repair 
clutch is the single dry-plate type, | (from soup to nuts), truck and bus 
8% inches in diameter, cushioned work, tractors, farm machinery, as 
by_coil springs. 4 ___| well as shop maintenance and as- 
hm pd ~~ is get me sembly line work in the industrial 
spiral bevel type wi carburized | field. 
|chrome-vanadium nickeled steel| Mechanics’ pride in owning the 
gears. The axle shafts are supported | Treasure Chest is enhanced by the 
i= oo ged ~ agin A . a “ ° = by 
| wheel ends to absor rust. ear | the factory. n addition e Tac- 
| axle gear-ratio is | 1 on all| tory registers the bey a for | 
body styles. Standard equipment! protection in case of loss and to 
includes newly — wheels | allow for duplication on mechanics’ 
| of the artillery type, although wire | request. 
| wheels are available as_ special This chest, of seventy tools, which 
equipment. Oversized balloon tires’ is really five necessary sets in one, 
(19 by 5.00) are provided. The includes socket sizes from ,’;-inch a 


SECTIONAL VIEW of new Chrysler Six engine 


I-beam type front axle is forged and| brake is mounted at the rear of the) absorbers as standard equipment. 
| justable tapered roller wheel bear-| transmission. and contracts on a| Water in the cooling system is cir- 
i seven-inch drum. | culated by centrifugal pump in auto- 
The total spring length is 89% | matic thermostat, preventing circu- 
inches, both front and rear springs | lation around the cylinders until the 
being 1% inches in width. Every| proper operating temperature is 
spring leaf is of silico-manganese | reached. The cellular radiator has 
| steel, and controlling their easy ac- | a capacity of three gallons. 
tion are special type hydraulic shock / heat treated and equipped with ad- 


sure uniform compression and add | 
materially to the smooth perform- | 
ance of the engine. Aluminum 
alloy pistons of the Iso-therm steel | 
strut type are provided with two | 
tongue and groove compression rings 

%i\;and one oil control ring. Exhaust 
***4| valves are of silcrome steel and in- 
| take valves of chrome nickel steel, | 
| both sets being 15-16 inches in di- | 
j}ameter. The cam shaft is mounted 
j}in four bearings. Engine acces- 
|sories include positive fuel pump 


| 
15%;-inch double hexagon, essential; 11 inches wide and 834 inches -— 
square sockets, special attachments,| Front drop, with raised sides a 
all the necessary standard handles, | around, acts as a tray for tools and 
including the new, improved hinged | small parts while on the job. Ball- 
and obstruction offsets. | bearing rollers spot welded to the 

Wherever necessary, these tools| bottom, comfortable grips that will 
have the exclusive Blackhawk) not pinch the hand, a removable 
Lock-On feature. Four neat short!) tray that may be conveniently car- 
| box type wrenches complete the as-| ried anywhere and a sturdy lock 
| sortment. | complete this case. 

The chest itself is a highly fin-| No. 70 RD set, or Treasure Chest, 
ished, heavy-gauge steel case; no/| complete, lists at $99.75, subject to 
sharp corners. It is 23 inches long, extreme mechanics’ discount. 
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CENTER sectional view of new 
Chrysler Six engine 
featured in the attractively ar- 
ranged controls in the driver’s com- 
partment. Grouped in a panel, in- 
directly illuminated, are _ speed- 
ometer, ammeter, oil pressure gauge 
and electric fuel gauge. Carburetor 
choke and theft lock ignition switch 











HE NEW 
87-horsepower motor 
of the Willys-Knight 
| Great Six develops 
more power and 
torque than any six- 
cylinder engine of its 
size in American 
records—a strong 
sales point! 


Write or wire for fran- 
chise details of the 
Willys-Overland line 





Philippbar Discusses Lubricants 
As 3d Topic in Lubrication Study 


at both these temperatures. = pe 
: : x ’ match at 100 deg. F., then they wi 
Fg gh A eg | have a less viscosity at 210 deg. F.. 
articles on Friction and Lubrica- | 204, therefore, will be a thinner oil 
tion which were prepared by | 2% this temperature. The type of 
Frank Philippbar, chief chemist crude used will determine the rela- | 
of the Kendall Refining Com- | “ve change in body with a given 
pany. Today’s article is based on temperature change. Pennsylvania 
a study of lubricants. Preceding || S®Ows lowest ratio. Mixed base or 
articles covered studies in dry midcontinent shows next lowest 
friction and fluid friction. 4 ratio. Asphalt or napthene base 
fourth article dealing with the shows highest ratio. To make an 
mechanics of lubrication will be || Wlustration of this, if it were neces- 
published tomorrow and the sary to recommend the use of an oil 
series will be concluded the fol- || 0f 41 seconds at 275 deg F., we would | 
lowing day with an article cover- then have the following viscosity 
ing a study of automobile lubri- || ©Maracteristics: 
cation. Pennsylvania 
41@275° F. 
a 57 @ 210° F. 
335@ 100° F. 1100 @ 100° F. 
830@ 70° F. 4700@ 70° F. 
Both these oils are of equal vis- 
cosity at the high temperature and 
from the standpoint of friction re- 
sistance should show equal under 
these conditions, but at any lower 
temperature the viscosity of the 





LUBRICANTS 
HE product conforming 
with most all require-! 
ments of a lubricant and 
which gives satisfactory re- 
sults is that made from petro- 
leum, closely followed by 
animal and vegetable oils. The 
properties most desired in 
a lubricant other than viscos- 
ity are :— 
1. Physical stability. 
2. Chemical stability. 
Physical stability refers principal- 
ly to the mtaintenance of viscosity 
under various conditions of tem- 
perature, etc. Chemical stability 
refers to low oxidation, low de- 
composition such as_ cracking, 
polymerization, condensation, etc., 
non-corrosiveness, freeness from 


carbon deposits. Petroleum prod- 
ucts known as mineral oils answer 





Napthene Base 
41@275° F. 
66@ 210° F. 








maintenance of viscosity under 
various temperatures, the product 
most desirable is that which changes 
least when the temperature in 
changed. There are two standard 
temperatures at which the standard 
viscosity test may be run. They 
are 100 degrees and 210 deg. F. 


these requirements to the best de- 
gree. 

Animal and vegetable oils are not 
as chemically stable as mineral 
oils, inasmuch as they oxidize and 
gum readily. Therefore, mineral 
oils are preferable to other products 
as lubricants. But just as mineral 
oil varies in these qualities from 
other lubricants, so do these proper- 
ties vary in the various mineral 
oils and the same means of grading 
can be followed with mineral oils 
as with the other lubricants. Physi- | 
cal stability having to do with the’ 


We are not only interested in the 
viscosity at 100 deg. F. or at 210 
deg. F., but we are interested in the 
viscosity at both these temperatures. 
When both these viscosities are 
given we can then make a compari- 
son of the relative thinning out of 
the oil when heated. For instance, 
one Oil has a viscosity of 335 and 
100 deg. F., and when heated to 
210 deg. F. has a viscosity of 57. 
Oils made solely from Pennsylvania 
crude will have similar character- | 
istics, but oils made from other 
crudes will not compare in viscosity 


napthene base oil increases, showing 
much greater frictional resistance. | 
The mixed base oils have viscosity 
characteristics ranging between 
these two oils. 

Tomorrow Automotive Daily 
News will present the fourth ar- | 
ticle in this series. The article | 
will cover a study of the me- 
chanics. of lubrication. Chapters 
which have already appeared in- 
clude dry friction and fluid fric- 
tion. 
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Speed | 
O OLD TIMERS there will be considerable thrill in the! 
forthcoming speed trials at Daytona Beach in Florida. 
They will not only thrill with the accomplishment of the 
drivers of 1930 but will look back across the years and recap- 
ture reminiscently the thrills of twenty odd years ago when 
the race against time began. They will remember when 
W. K. Vanderbilt, Jr., first drove a car under the mile-a- 
minute mark. Then will come recollections of Bob Burman 
and his Blitzen Benz, of Ralph De Palma and his Packard, 
Col. Campbell with his Bluebird and Ray Keech and the 
Wright Special. Each of these men forced back Father 
Time’s hands a little and then came Sir Henry Segrave, 
driving the Irving-Napier Golden Arrow to the astonishing 
record of 231.36 miles per hour, which means a mile in 15.56 
seconds. Sir Henry traveled 339 feet per second to set that 
mark. 

English manufacturers must be keenly interested in this 
fight against time, because once again a Briton, in a British 
car, designed by Louis Cotalen, a Frenchman, is being 
brought to Daytona Beach for another joust with the old 
gentleman with the hour glass. This time the car is a Sun- 
beam, called the Silver Bullet, and there is high hope that 
even Segrave’s remarkable record is going to be washed 
away by Kaye Don, who will pilot the new speed demon. Don 
expects to pass the 250 miles per hour mark and hopes to 
lift the pace to 280 m. p. h. If he succeeds in the latter he 
will reduce the mile mark to less than thirteen seconds. 


Knowing Your Job 


URING the past winter those who attended big time 
vaudeville shows had a chance to see Waite Hoyt, 
famous pitcher of the New York Yankees, do a 
“turn,” boyishly and with some evidence of a_ natural 
embarrassment. In the course of the act Hoyt’s partner 
asked him banteringly: ‘Waite, how is it that I have seen 
you at the Yankee Stadium in a World’s Series game, with 
80,000 maniacs, wild with excitement, yelling at you and yet 
you were the coolest man on the field; but here, with just a 
couple of thousand friends in a theater, you are scared to 
death and show it? Hoyt pondered for a moment and an- 
swered: ‘Well, Bill, I guess the reason is that up at the 
Yankee Stadium I know my job.” 

There is more than a little useful philosophy in that 
answer. Whether we happen to be a baseball pitcher or an 
actor or an automobile dealer or a manufacturer or a sales- 
man, we never will get very far unless we know our job. If 
we happen to be a baseball pitcher playing actor, we shall 
feel the natural diffidence of one in strange surroundings. 
If we happen to be a person from another field getting into 
the ‘‘automobile game” and calling himself a dealer, we shall 
probably get a different sort of stage fright and blame the 
factory for most of our ills. And if we happen to be a fac- 
tory man who hasn’t honestly learned his business, we shall 
probably make a lot of needless trouble for dealers and do 
Jasting harm to the sales force of the company we represent. 

Yale University has just completed a survey of Ameri- 
can business, particularly as relates to the causes behind its 
failures. It found that the usual cause was lack of knowl- 
edge. The men who fail are usually those who do not know 
their jobs. No man would apply for the job of professor of 
higher mathematics or the chair of Greek unless he knew 
something about the subject. But thousands of men rush 
into the automobile and other businesses who lack special 
training or even understanding. We grant that a good mer- 
chant in one line can probably become a good merchant in 
another. But just because he was a good merchant he would 
carefully study his new line before going into it. In other 
words, he would learn to know his job. A man may know | 
his job and still, through other conditions, fail; but he cer- 
tainly never will fail because he knows his job. 


Effective Training of 
the Man Who Sells 
Would Cure Many 
of the Problems 
We Face 


Today is presented the final 
of the two articles written 
exclusively for the Automotive 
Daily News by Roy Faulkner, 
vice-president in charge of 
sales for the Auburn Automo- 
bile Company, who has just com- 
pleted a nation-wide tour of the 
country, visiting Auburn dealers 
and dealers for other makes of 
cars and securing first-hand a 
comprehensive insight into con- 
ditions in the automobile sales 
field.—Editor. 














By ROY FAULKNER 
Vice-President of Auburn 
Automobile Company 


NE of the best 
salesmen I ever knew 


ANSWER TO EVERYTHING 





are to be fed and clothed and edu- 
cated by us. 

SO WE MUST NOT FALL 
DOWN. 

Nothing terrible has happened. 


We are just becoming a real busi- 


ness, that’s all. 

We cannot lie back and watch 
| the moncy roll in,so we must go 
| to work. We must put in the same 

number of hours other people put 
in to run other businesses. We 
must pay attention to little 
things. We must convince the 
public that the joy ride is over 
and they must pay for transporta- 
tion. 

The following experience is an in- 
teresting example of the attitude 
of the man on the street when he 
buys a motor car. 

A man came into my office re- 
cently, who is big in his line of 
work, whicn is not the automobile 
business. During our conversation 
I asked him if he had bought a 
radio lately. He said, “Yes, I just 
bought a new Sparton last week.” 
I said, “What did you do with your 
old radio?” and his answer was, 
“Well, I have a garage man who 


retail had heard my radio playing several 


times when he had brought my car 
up to the house and he told me if I 


was a former life insurance ever wanted to sell it, he would like 


man. 
of so many places he 
hear a man say “No.” 
used to spend a half 
every morning planning his 
day’s work and making up 
his work cards, 
make his call intelligently. 
At one time when he ran out of 
prospects he went down 
walked into the office of a big 
company. He asked the girl if he 
could see Mr. Lancaster and when 
she told him Mr. Lancaster didn’t 
work there, he said “That's funny. 
I understood he worked here and 
that he is in the market for an 
automobile.” She said, “Oh, you 
must be looking for Mr. Robinson. 


He’s been seeing some automobile 
salesmen,” so he got to see Robin- 


He 


He’d been thrown out’ him.” 
couldn’t 1 then asked him 


it from me, so I sold it to 
I asked him what he got 
answer was, $30.” 
how much he had 
paid for it and he said, “$250,” 
so I asked him how old it was and 


to buy 


for it and his 


hour his answer was, “A little over two 


years.” Then I asked, “Have you 
bought any new furniture lately?” 
and he said, “Yes, about a month 
ago I bought a new bedroom suite.” 


so he would So I put the question, “What be- 


came of the old bedroom suite?” 
and se smiled and said, “Well, they 
offered me so little for it that I 


town and sent it to an old aunt of mine who 


hasn’t been getting along so well.” 
Then I asked him when he had 
bought his last automobile and I 
found that this man, a big busi- 
ness man, had taken two days off | 
from his work to go out and shop! 
for an automobile. He didn’t sell 
his old eutomobile to his garage 
man nor aid he send it off to his 
aunt who wasn't getting along so 
well, but he went from place to 


son, or Brown or Smith, whoever | place until he worried the dealers | 


it might be, and he often made a 
sale. That man today is sales 
manager of an outfit that handles 
3,000 cars a year. 

It isn’t all the fault of the fac- 
tories. Factories have been efficient- 


to death anda finally got a deal that} 
was satisfactory to him. His radio 
had been in the house—it had never 
been out in the weather and be-| 
come covered with ice and snow or 
run without oil, yet he was satisfied | 


ly managed and their products have | tO sell it to his garage man for 15} 


been consistently perfected and re- 
duced in price until today it is one 
of the cheapest manufactured com- 
modities in the country. 


per cent. of its cost. His bedroom 
suite had never been exposed to the 
elements, but its value in his mind 
was so little that he went it to his 


Automobiles now cost 22 cents a | #unt. 


pound for the cheapest to $1.63 a/| 
pound for the most expensive stand- | 
ard make, and the average cost for 
this assemblage of expensive mate- 
rial and manufacturing skill is 50 
cents a pound, or less than the price 
of good porterhouse steak in Chi- 
cago. 

The first eight-in-line car pro- 
duced sold for $9,500, and when an- | 
other manufacturer brought out a 
straight eight to sell for $2,500 
many claimed the price was ruin- 
ously low. Today the same manu- | 
facturer is selling a similar car for 
$1,400 and others in the industry 
have produced lower priced straight 
eight cars. 

Since 1914 the average cost of 
the living dollar has shrunk from 
100 cents to 62 cents in purchasing 
power. During the same period, the 
automobile dollar has expanded 
until it is now worth $1.13, and the 
way some dealers trade it’s worth 
$2.13. 

This figure shows only the val- 
ue of the material going into it. 
If it could be constructed to 
show the difference in comfort, 
safety, reliability and durability 
of the automobile of today and 
the 1914 product, the difference 
would be more striking. 

The United States manufactures 
80 per cent. of the world’s motor 
cars in eighty-seven manufacturing 
plants in this country and_sixty- 
eight in foreign countries. The in- 
dustry uses annually 18 per cent. 
of the country’s production of steel, 
85 per cent. of the output of rubber, 
74 per cent. of the country’s produc- 
tion of plate glass, 60 per cent. of 
all the upholstery leather’ that 


output of hardwood lumber, 28 per 
cent. of the aluminum output, 
per cent .of the copper, 24 per cent. 
of the tin and 25 per cent. of the 


lead. Four and one-half million peo- | don’t we break down his deals for 
i in- | him and show him that this beau- 
ry. Children af all these workers | tiful used car he brought in in 


are dependent upon our 


dust 


| minute. 


We are open territory to the 
customer and the time has come 
for us to apply business methods 
to our business. Factories will 
have to help, and some fellows who 
have been sitting behind walnut 
desks figuring out penetration had 
better get out into the field and 
find out that, if every community | 
took the penetration figured out 
by the factory sales department, 
there’d be ten cars to every man, 
woman and child in the town. 
Productions are going to be con- 
trolled by demand and dealers are 

ing to be allowed to buy what 
they can sell at a profit, and dis- 
tributors, hope, 
shoot fer seventies at golf and 
spend more time with their sales- 
men. 

Let us look at the salesman for a} 
He is the ultimate answer 
to everything. Our destiny is in his 
hands. We complain about his 
faults, but what do we do to correct 
them? Time after time we bring in 
a new man, give him the use of a 
new car—the most expensive sample 
case furnished in almost any busi- 
ness—give him all the prospects in 
the dead file and dare him to go 
out and make good. 

He is human and I think he will | 
be what we believe him to be. If! 
we think he is a bum, he will be 
a bum. But if we think he is a 
business man, he will be a business 
man, 

Why don’t we let him in on the} 
secrets of our business? Why don’t 
we let him know just how little 
profit we have to play with on these 
automobiles and analyze our finan- | 
cial statements with him monthly 


are going to | 


| 


|so he can see how his operations 
comes off the backs of the coun- | 


| try’s cattl> 19 per cent. of the year’s | 


14} 


affect service and parts and used 
cars? Why don’t we make him a 
part of this great business and not 
an outsider who resents our policies 
; and spends most of his time seiiing | 
| us and not the customer? Why | 


| 


| 


March is finally sold in September 
and that he is the only one who has 
made any money—that we would 
have been better off to give the 
customer a $50 check and a kiss the 
first day he came in? 

Why don’t we teach him that 
the used car is a note offered as 
part payment on a new car and, 
just as it would be crazy for a 
man to take a note with a face 
value of $500 in payment of an 
$800 debt, so it is crazy for us to 
take in a used car worth $500 in 
payment of $800 on a new car? 
Why don’t we teach him that cus- 

tomers who would not lie to their 
grocer, their doctor, or lawyer will 
not tell us the truth about the offer 
some dealer made on their used 
car? We have taught them to sell 
us their used cars. We have let 


|them learn that we are afraid. We 


are afraid of our factories, our com- 
petitors, our bankers, our customers. 

Selling the greatest value in the 
world per dollar, soldiers on the fir- 
ing line of a great industry, we are 
afraid. We have made a fetish of 
registrations. We would rather 
hang up a high score than make 
money. 

This boy of ours who rings door 
bells costs us money every time he 
loses a sale. So we are only kidding 
ourselves when we say he doesn’t 
cost us anything when he is on com- 
mission. This emissary of ours who 
makes a contact represents us. He 
represents what we stand for, so let 
us train him to be what he ought 
to be. His is not an easy task. He 
must be Janus-faced. He must not 


|only sell, but he must buy, so let us 


give him the breaks of understand- 
ing and knowledge. Let us give him 
our confidence and training. Let us 
equip him with the knowledge that 
is given to cash register salesmen, 
Toledo scale men, dictaphone and 
others who are in a highly competi- 
tive business. Let us tear down the 
wall built up by our customers that 
we are the lousiest traders in town 
and are trying to keep him from 
making money. And you retail men 
who are reading this—give the 
dealer a break. : 

We sent two men out in the city 
of Chicago recently to buy auto- 
mobiles. One man called on 
twenty-five dealers and the other 
on eleven. Their reports would 
make interesting reading. In the 
first place the variation in allow- 
ance ranged on one motor car 
from $875 up to $1,300. The other 
man was trying to buy at a dis- 
count, and if you don’t think he 
could, send a man out to try it 
some time. 

In one store the salesman told 
him he couldn’t give him a dis- 
count, but if he would pick up a 
used car at $400 he knew he could 
get him from $600 to $650 allow- 
ance. In another salkesroom the 
used car manager took the used car 
out and brought it back, handing 


'to the salesman a slip of paper on 


which was written $875, who handed 
it, in turn, to the customer, saying, 
“Look at this price and then forget 
it, as I know I can get you at least 
a thousand or ten fifty for it.” 

Remember, both these men had 
nice desks furnished for them and a 
well-heated building to come to each 
cold day. 

These are only a couple of high 
lights of what we found out. 

Each man left his name and tele- 


| phone number, and the one who 


(Continued on Page 8) 


COMING EVENTS 


MARCH 


8-16—Spokane, Wash. Dealers’ 
sive Automobile Show. ; 
$-16—Fort Worth, Tex. Automobile Show, 
11-15—Houston, Tex. South Texas Auto- 
mobile Show. 
11-15—Salisbury, Md. Automobile Show. 
12-15—Jacksonville, Ill. Automobile Show. 
13-15—Moline, Ill. Automobile Show. 
15-20—New Orleans, La. Automobile Show. 
16-30—Nice, France. Automobile exhib 
tion. 


17-22—Wilson, N. C. Automobile Show. 
19-22—Rockford, Ill. Automobile Show, 
20-22—Muncie, Ind. Automobile Show. 
24-29—Lincoln. Neb. Automobile Show. 
27-29—Elkins, W. Va- Automobile Show. 


APRIL 


5—New York-American Society of Me- 

chanical Engineers. Fiftieth anni- 
versary celebration. 

7-12—Asbury Park, N. J.—Automobile 


Show. 

8- 9—Detreit, Mich.—Society of Automo- 
tive Engineers. Aeronautic meeting 
at Book-Cadillac Hotel. 

. Italian International 














Progres- 


12-27—Milan, 
Automobile Show. 

24-25—Cleveland, O. Nationa! 
Association meeting. 

28-May 3—Henderson, N. 
St 


now. 
MAY 


25-29—French Lick Springs, Ind. Society 
f Automotive Engineers’ summer 


Petroleum 
Cc. Automobile 


meeting. 
30—Indianapolis, Ind. Automobile Race, 
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Can Your Salesmen Sell to You? 





“If they can’t sell to me, they cuts 


sell for me,” says Manager Joseph 
Joyce of William Hufnagel Chev- 
rolet dealership, North Bergen, N. 
J., who puts himself in the place of 
the car shopper and lets salesmen 
demonstrate new cars to him. 


> 





AILY sales meetings, written examinations to test salés-| 
men’s knowledge of the car they are selling and a com-' 
prehensive direct mail advertising campaign are said by 
Manager Joseph Joyce of William Hufnagel, Chevrolet dealer 
in North Bergen, to be responsible for at least 40 per cent. of 


the increase in new car sales i 


Haphazard approach on _ the 
showroom floor and on the outside 
by salesmen has been eliminated 
by Manager Joyce through daily 
instruction in demonstration in 
which the Chevrolet handbook is 
used. Putting himself in the place 
of the car shopper, Manager Joyce 
has each of the six salesmen on 
his force demonstrate to him the 


n the past year. 


believes Manager Joyce, because it | 


helps salesmen to br 


down re-! 


sistance and therefore, he believes, | 


all salesmen should be fully ac- 
| quainted with its text. 


| All these things, Manager Joyce | 


| believes, are essential to 


new car| 


salesmen, and, through them, to the | 
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rect mail advertising campaign is 
given credit for a good share in the 
sales increase of 1929 by the Huf- 
nagel organization. 
* . * 

ONE important step in the direct 

mail campaign of Hufnagel 
dealership is perhaps the courtesy 
letter that goes to a prospect a day 
or two after he is first approached 
by the salesman. This letter fol- 
lows :— 
Dear Mr. ——: 

We want to thank you for the 
courtesy shown our Mr. Hoghland 
when he called recently. He is the 
Chevrolet salesman in your neigh- 
borhood representing our com- 
pany. 

We want you to know him bet- 
ter, and we believe you will find 
him capable and anxious to serve 
you. 

If you are considering the pur- 
chase of a car in the near future, 
he can give you information and 
suggestions of value. 

Mr. Hoghland will no doubt be 
calling on you soon, and we trust 
he may have your further con- 
sideration. 

Sincerely yours, 
William Hufnagel. 
e * * 
WO days after the sale of the 
car this letter goes out: 
Dear Mr, ——: 
We are glad to welcome you as 
one of our new Chevrolet owners. 
With reasonable care, you may ex- 


| pect your Chevrolet to give you ex- 


cellent service. 

The care given a car in the first 
thousand miles of service largely 
determines its future life. We sug- 
gest, therefore, that you give your 
car careful attention while it is 
new. 

The following suggestions will 
enable you to obtain the best of 
service from your car, and, if ob- 
served, will also add to its life 
and keep your operation expense 
very low. 





~ 


WM 3 Point Owner Follow-up Card Kies 


1. Limit your speed to twenty 
miles an hour or less for the first 
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car salesmen must be taught to fill 


Also included is the standard warranty which Manager Joyce 


says helps to break down sales resistance 


way they would approach pros- 
ts. He says that salesmen who 
can’t sell to him can’t sell for him. 
In the classroom at 8.30 each 
morning salesmen reply in writing 
to questions as to what features 
make the Chevrolet desirable in 
its price field. In addition sales- 
men must be able to answer any 
question pertaining to the differ- 
ent parts of the car, new and im- 
proved features, make of engine, 
cost of operation, and, in addition, 
must know how to ask for the 
order. 
Then, again, the salesman is in- 


| car dealer. 
|} man’s job primarily is to sell Chev- 
| rolet cars and trucks, and, to do this 


nite understanding. He must be able 
to find pooeees, make an effective 
approach, be able to talk interest- 
ingly and convincingly about the 
Chevrolet car, make an interesting 
road demonstration, be able to an- 
swer objections quickly and intelli- 
ae and have at his command a 
variety of effective closing methods. 

It is with all this in mind that 
salesmen go into the classroom for 
a half hour each morning for in- 


He says that a sales- | 
per hour or less for the next 500. 


satisfactorily, he must have a defi- | 


| 


500 miles, and twenty-five miles 


2. At all times keep the oil level 
in the motor up to the full mark 


shown on the oil gauge rod. 
Change your oil at the end of each 
500 miles in winter and 1,000 miles 
in summer. . 

3. The grease in the transmis- 
sion and rear axle should be kept 
up to the proper level. 

4. Your battery should be reg- 
istered at once at an authorized 
battery service station. The bat- 
tery should be tested every two 





increased in direct proportion to 
your excess in speed. 

7. Please bring your car to our 
shop for inspection at the end of 
the first 500 miles of running. 

We want to help you to get the 
best of service and satisfaction out 
of your Chevrolet car and suggest 
that you bring it in frequently 
and let us look it over. 

Sincerely yours, 
WILLIAM HUFNAGEL. 
* 


ONCE a Chevrolet owner, always a 

Chevrolet owner, is the hope of 
the Hufnagel organization, and, if 
the Chevrolet owner of this year be- 


|comes the owner of another make 


| 
| 
| 


| 


| 


! 


| 


} 
| 


next year, it is through no fault of 
William Hufnagel. ach month a 


letter goes out to the entire list. The | 
Hufnagel organization has sugges- | 
tions to make on the ground that it | 
is vitally interested in the kind of | 
service the car is giving the owner. | 


It suggests proper inspection and 
lubrication, points out that its serv- 


ice station, with authorized parts, | 


proper equipment and _  factory- 


trained mechanics, is in a position | 
to keep that car in smooth running 
condition. This builds good will and | 
increases the service station profits. | 


ONE of these letters containing 
hints to the car owner fol- 
lows :— 
Dear Mr.——:— 

Here are four reminders which 
may save you money:— 

How long has it been since you 


had your battery tested, filled with | 


distilled water and the terminals 
cleaned and tightened? 

Have you had the alignment of 
your front wheels checked? A 
simple adjustment may save un- 
due wear on your tires. 


Will your brakes stop your car 


quickly in an emergency? 
Are your headlamps 


properly 
focused and adjusted? 


If you will drive your car into | 


our service station, we shall be 
glad to check it over. 
are very simple adjustments and 
can be made within a short time 
at little cost to you. If neglected, 
however, they may lead to more 
costly repairs. 


All of these | 





We would like to remind you 
that we are glad to have you drive 
your car into our station 
frequently to take advantage of 
our regular inspection service. 

Sincerely yours, 

WILLIAM HUFNAGEL 


[THEN there are the spring and 
fall letters, the former suggeste 

ing a complete check-up and neces= 

Sary adjustments and repairs and 

the latter telling what yy 

are necessary for winter driving. 

| addition, there is the letter t 

| brought more customers in for 

| heaters last fall than the Hutnagel 

| concern had sold in any previous 

year. It follows:— 

| Dear Mr. ——:— 

Your car will be warm and com- 
fortable in the coldest weather if 
it is equipped with the new Genu- 
ine Chevrglet Heater. It is a new 
and different heater. It operates 
on a principle entirely new with 
Chevrolet. Chevrolet engineers 
designed it expressly for the Chev- 
rolet six. austive tests at the 
General Motors research labora- 
tories proved its efficiency and de- 
pendability. 

The whole story of this new and 

| better heater is told in the in- 
closed folder entitled “Summer 

Comfort in Winter Weather.” The 

famous “zero test” is described in 

detail. Read this folder and you 
will see how this heater gives you 
an amazing volume of heat. 

At the normal driving speed of 
thirty miles an hour the Genu- 
ine Chevrolet Heater distributes 
through the body of the car 29.5 
cubic feet of air at a temperature 
of 250 degrees Fahrenheit. This 
virtually unlimited supply of 
warm fresh air is distributed uni- 
formly to every part of the car 
interior. Passengers in the rear 
seat share the driver’s comfort. 

This heater costs only $9.85, 

lus the cost of installation, and 
he comfort it provides is worth 
many times its cost. Drive in to- 
day before the rush starts. You 

will be glad of your foresight 
when the snow begins to fly. 
WILLIAM HUFNAGEL, 


EY 





IN DETROIT: 
While the total in- 
dustry showed a LOSS last 
month of more than 25 per 


cent over February, 1929, Mar- 


mon showed a GAIN of more than 


116 per cent, actually out-register- 


ing 21 ditferent makes of cars. 


The reason—a landslide to eights 


hare} 


Marmon with the only complete line 


of straight-eights in the world. 


Marmon Motor CarCompany, 
pany 


Indianapolis 


structed in how to properly make 
out the “The Seven Point Sale Pros- 
pect Card,” the card showing ac- 
complishments for the day, the 
“Three Point Follow Up Card” and 
the “Chevrolet Service Prospect and i 
Record Form.” The method of call-| son that the entire sales force is as- 
ing attention to each prospect to| sembled and instructed at the same 
the “Owner’s Service Policy and/| time. 

Standard Warranty,” is important, Next to salesman training the di- 


weeks to see that it is properly 
charged and it should be filled 
with water to the proper level. 

5. Correct air pressure is very 
important in getting tires to last 
long. Correct air pressure is 35 
pounds front and rear. 

6. Avoid constant traveling at 
high speed. The car’s life is les- 
sened and operating expense is 


struction with the r. Here 
they also discuss the of the 
day before, the sales that were not 
closed and those that were lost. 
Mistakes of the day before must not 
be repeated, and it is for this rea- 


STRAIGHT- EIGHT HEADQUARTERS | 
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CORRECT DESIGN — SK 


It is one thing to develop a perfected automotive chain design and 
another to carry out that perfection in large-scale manufacture of the 
product. Both of these things has Link-Belt accomplished in 
making Link-Belt Automotive Silent Chain. The design includes 
the famous Link-Belt bushed-pin joint construction—the secret 
of many extra miles of quiet performance. A quarter century 
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LINK-BELT COMPANY -° 
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is Ask Us To 


Tell You— 


JN Presenting this service department, The Automotive Daily News is 


actuated by the desire to help its 


readers solve their problems, whether 


these are merchandising, technical or in the field of general automotive 


information. We shall be giad to 
Pertaining to the — a F field. 


have our readers ask us any questions 


In some instances readers may desire information which will require 
pa) expenditure of money to secure, and in such cases we shall be glad to 
ea the desired data at the least possible cost, or we shall inform our 
readers where they may obtain it most economically and expeditiously. 


In cases where the reader desires 
gest that he inclose a self-addressed 


sources of supply. 
A SERVICE MAN’S AID 


lished that will give a good layout | 
of the mechanical adjustments that | 
may be necessary on modern cars? 
I want something that covers the! 





and stamped envelope. Other in- 


quiries will be printed in the paner from day to day in the order in which 


they are received. 


THE PEERLESS STANDARD 8 


|can be grown in some sections, but 


QUESTION: During the New York | WOuld the rubber be of a high 
show the Peerless Company an-|Cnough grade to make it worth 


nounced a new eight-cylinder car. 
but did not, as far as I ever saw. 
publish any description of it. Has 
any description of this new model 
appeared as yet? 
J. H. H., Akron, O. 

ANSWER: We presume that you 
refer to the Peerless standard eight. 
This model was described in our 


issue of March 13. During the show | 


the Peerless Company announced 
two new eights, the custom and 
master models, which were 
pletely described in Automotive 
Daily News at that time. 


DOMESTIC RUBBER 


QUESTION: In spite of Thomas 
A. Edison's statements, I am skepti- 
cal as to the possibilities of growing 
rubber in this country. There may 
be rubber producing plants that 


com- } 


| while and could it be grown cheaply 
enough to become a rea] factor in 

| the market? B. F.G 

| Wilkes-Barre, Pa. 


ANSWER: The cultivation of rub- 
| ber-producing plants on United 
| States soil is still very much in the 
experimental stage. Mr. Edison 
thinks he can produce rubber from 
golden roc on a commercial basis. 
There are plants, such as guayale, 
which can be grown in some sec- 
tions and which yield rubber of 
varying quality. Even if the rubber 
were not of the quality necessary 
for tire manufacture, it would re- 
lease ordinary crude for automotive 
purposes. There is some reason to 
hope that eventually we may be 
able to produce enough rubber in 
our own country to meet, or, at any 
rate, help meet, an emergency if 


an immediate reply, we would sug- | 


ground fully to help a service station | 
man in looking for causes of trouble. 


D.S. R. 

Pawtucket, R. I. 

| ANSWER: There: has _ recently 
| been published a book called “Me- 
| chanical Acjustments,” which seems 
| to be about what you are looking 
| for. The book is by L. E. Noble and 
J. A. Roenigk. It is published by 
McGraw-Hill Book Company, New 
York City, at $1.25. 


QUESTION: Will you kindly ad- 
| Vise us where we can secure decal- 
comanias, or window transfers? We 
are particularly interested in the 
words Studebaker and New Dy- 
namic Ersxine. R. J. AMES. 

Ames Motor Co., Cortland, N. Y. 

ANSWER: There are a number 
of companies supplying decalcoma- 
nias, or window transfers and we 
feel that any of them will be able 
to supply your needs. We are 
pleased to submit the following list 
of companies: American Decalco- 
mania Company, 4328 West 5th Ave.. 
Chicago; Meyercord Company, 120 
South La Salle St., Chicago; Motor- 
ists’ Accessories Company, 12's 
South Park: St., Mansfield, O.; Palm 
Brothers, Decalcomania Company, 
Cincinnati, O.; Palm, Fechteler & 


we ever were shut off from our usual a 67 5th 


ve., New York city, | 


Smith Company, 149 


Church S8t., New York city. The 
'two last named companies may be 
QUESTION: Is there a book pub-/ able to supply you most conven- 


| 
| 
iently. | 


DAYTON A. D. A. ORGANIZE; 
OFFICERS ARE ELECTED 





Dayton, O., March 14 (UTPS).— | 


| Formal organization of the Dayton 


Automobile Dealers’ Association with | 
the election of officers, by more 
than a score of local dealers on the 
roster, has been effected here, ac- 
cording to an announcement made 
by the organization. | 
Membership consists of twenty- 
one local dealers in new cars. Meet- | 
ings will be conducted the first and | 
third Fridays of each month. 
Officers eiected at the first ses- 


sion were Lyman Hinckley, presi- 
dent; DeWitt Peffley, vice-presi- 
dent; Fred Schmitt, treasurer; 


Richard H. Israel, secretary; I. Boyd 
Huffman, Harry Conover and F. K. 
Boggs, directors. * 


HORNELL DEALERS ELECT 
Hornell, N. Y., March 14.—At the 
annual meeting of the Hornell Auto- | 
mobile Dealers’ Association last! 
week Howard M. Travis, senior 
member of the Travis-Hendee 
Motors and a charter member of 
the organization, was elected presi- 
dent, succeeding Ernest S. La- 
moreaux. Other officers elected are 
Charles E. Burdette, vice-president; 
Hugo Hug, secretary and treasurer. 


REGISTRATION TABLE, JANUARY, 1930 


Wyoming, Dist. of Columbia, Georgia, Maine, New Mexico, Tennessee 
given here complete for the convenience of our subscribers 
Service, Springfield, 1l., and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenten, N. J. Readers 
section, may obtain these by addressing any of these three companies 
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KILLED WORKMANSHIP 
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f * INDIANAPOLIS 





Link-Belt plant. 


DETROIT 


of service attests its superiority and its enduring efficiency is guaran- 

teed to car owners by modern manufacturing methods in a separate ) 
Here, skilled workmanship, scientific selec- 

tion of materials and correct heat treatments are checked and 

rechecked in fifteen special tests all to insure automotive 

silent chains of uniformly high durability and accuracy. 















































MANUAL ADJUSTMENT 














The demand 


continues 
to grow for 
the 


PINES 


Automatic 


WINTERFRONT 


++ 


Motorists demand the 
protection it provides 





AR owners have learned 

that makeshift methods 
of motor protection are haz- 
ardous—they demand auto- 
matic protection. And they 
get it—either by buying cars 
that are equipped at the fac- 
tory with the Pines Auto- 
matic Winterfront—or by 
having a detachable one 
installed. 


More than 25 leading cars 
—famous for their engineer- 
ing leadership—now have 
Pines Winterfront built into 
them. But there are still mil- 
lions of cars being driven 
without this vital protection 
—a market that offers a most 
unusual opportunity for 
dealers. 


*- 


These cars are now equipped 
with Pines Automatic 
Winterfronts: 


BUICK 40-50-60 BLACKHAWK 
PIERCE-ARROW 133-143 NASH 
JORDAN 8 BRADFIELD CAB 
CHRYSLER 77 and IMPERIAL 
CORD WILLYS-KNIGHT 66-B 
GRAHAM-PAIGE 621-827-837 
MARMON 8-79-W and H 


DURANT 66 and 70 
STEARNS-KNIGHT De Luxe 8-98 
DODGE SR. SIX STUTZ 


STUDEBAKER PRESIDENT and 
COMMANDER 


PEERLESS 125 ROLLS ROYCR’ 
GARDNER 130 HUPMOBILE 8 
CHECKER CAB and Others* 


*Names on request. 


Important to dealers! 


The adoption of Pines Automatic Winter- 

front by these car manufacturers has 

opened a new and broader field for service 

on this nationally known device Your 

territory may be open Write for fran- 
chise information, 


| PINES 
WINTERFRONT 
COMPANY 


1135 N. Cicero Avenue 
CHICAGO 
Wholesale distributing connections 


everywhere. Write for name of 
your nearest distributor. 
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SHOP EQUIPMENT 
REPLACEMENTS 


WHOLESALE 


MERCHANDISING 


ACCESSORIES 
EQUIPMENT. 








| E:ditor’s 


Column 








With the year 1930 opening up 
\'"4and beginning to give the ap- 
pearance of being a busy season, 
perhaps it wouldn’t be such a bad 
idea for jobbers to meditate on 
the credit ratings of their cus- 
tomers. 

Within a month the season will 
be in full swing, customers will be 
op their largest orders and at 

e same time they will be stretch- 
_ oid credit rating to the 

it. 





} 


There are a good many jobbers | 
who are afraid to curtail credits. | 
They fear they will lose the account | 

d one of the other wholesale | 

ouses in town will get it. The fact 
of the matter, a fact that a lot of 
jobbers won't face, is that maybe 
hey would be better off if they 
did lost the account. 





Salesmen the Ultimate 


Answer 


Right at this time the industry is 
overburdened with the credit that 
wholesalers give to any mechanic 
with a set of husky muscles and a 
hammer. A man who should have 
a credit oe of a couple of hun- 
dred dollars all told is actually able 


to stretch his limit between $700) 


and $900, depending on how many 
age me are operating in his town; 
simply gets a load of merchan- 
dise from each of them and man- 
ages to carry on for an uncertain 
length of time by placing the whole 
burden of his business on the backs 
of the jobbers who are willing to 
carry him. Perhaps, after a while, 
he makes good and a. 
More often he keeps building up his 
business with the total indebtedness 
keeping pace. Sometimes he fails. 
But no matter if he fails or if he 





expands both his business and his | 


debts, he is a parasite on the back 
of the industry just as long as job- 
bers are carrying him. 


to Everything 


(Continued from Page 4) 


made eleven calls received three 
call on the telephone the next week, 
while the buyer who made 
twenty-five calls received only five. 
This is something the factories can't 
correct. This is the job of the re- 
tail man. 

The great reforms in this business | 
must come from the retail men. 
They must know their product. They | 
must give customers courteous at-| 
tention. They must be fair with) 
their employers. 

Go into a good haberdashery. I 
went into one in Chicago recently | 
to buy a thing as trivial as a neck- | 
tie and was given more attention | 
than our investégation proved was | 
given in the average place where 
a man goes to buy an article selling 
from $895 to $4,000. | 

‘The industry needs good sales} 
managers, but first you must be | 
good salesmen. 

And to you wholesale men who} 
may read this:— 

Study conditions; 
boloney. Don’t tell some poor | 
bird who has saved four thou- | 
sand dollars in four years’ sweat- | 
ing over a pressing iron and run- | 
ning a cleaning establishment | 
that the automobile business is | 
like rubbing Aladdin’s lamp. 
Don’t sell contracts to people you | 
know can’t make good. Explain | 
the dangers as well as the good | 
things in our business to your | 
prospects so that they may enter | 
the business prepared to work | 
long hours, trade wisely, and en- | 
joy the profits the business of- | 
fers if it is properly managed. 

And to dealers: 

I think you are coming into your | 
own. I think there will be new un-| 
derstandings born of this situation. | 
New merchandising methods will | 
come and your condition will grow 
better, no matter what line you sell. 
Lose your fear of bankers. Heaven 
knows they are trying to help us 
lose it. | 

I can remember when bankers | 
used to stay behind great oak doors | 
and make us sit on marble benches, 
With a guy in a uniform carrying a 
cannon hovering over us so we 
would be properly chilled and have 
all the fillings in our teeth loosened | 
before we got in to see them, but | 
that day is over. Bankers sell| 
money as we sell automobiles. They 
have vice-presidents who are super- 
salesmen. But they want to know 
when they sell their money that the 
bill is going to be paid, and we had 
better learn the same thing in our 
business. They are out in front now 
and easily accessible. They make a 
great partner, because their contacts 
put them in touch with all sorts of 
business. They can keep you out | 
of trouble if you'll only let them, 
and they do want to help. 

Let us approach the future with 
greater understanding between us 
and our bankers. Let us approach 
the future with a better under- 
standing of our finance companies. 
They are furnishing money to help 
us carry on and it is not smart to 
put over a deal that comes back 
on them or try and sell them a 
deal that they think is punk. It 
is to their interest to sell deals 


cut out the 











’ 


so-when they say it’s bad, it’s 
usually bad. 


Let us take a new hitch in our 
Suspenders. Let us get to work and 
quit getting joy out of blaming 
everything on the factories. Let us 
analyze 


| business of dismantling cars and 
selling used parts in March, 1915. 
| From 


| ness now includes one of the most 


| placement parts in Western Massa- | 


JOBBER STAGES 
BIRTHDAY PARTY 


Genden Bros., Host to 
16 Manufacturers’ 
Representatives 


SPRINGFIELD, Mass., March 

14.—Genden Brothers, jobber 
in automotive replacement parts, 
celebrated its fifteenth anniver- 
sary at its place of business, 
Main and Morgan Streets. Invi- 
tations were sent to the trade 
and sixteen representatives of the 
various manufactaring companies 
whose products Genden Brothers 
handle were on hand to explain 


their respective lines. 
Genden Brothers went into the 


that small beginning the busi- 





complete lines of automotive re- 
chusetts. 

Factory representatives attending 
the anniversary party were: A. R 
Carter, John Bean Manufacturing | 
Company, Lansing, Mich.; q 
Wachtman, American Hammered 


| Piston Ring Company, Baltimore; 
| Ralph B. Green, Marvel Mystery 


our own weakness. This! 


day had to come, and I am glad it! 


here. 

Let us all—factories, distributors, 
dealers and salesmen—quit getting 
joy out of alibis and start out with 
a full sense of our responsibilities, 
with high courage and belief in the 


is 


most interesting, the most romantic, | 


the most wonderful business in the 
world—the business of furnishing 
millions with transportation — the 
automobile business. 





Oil | 
Company, New York; C. L. Wago- 
ner, Hasting Manufacturing Com-| 
pany, Hastings, Mich.; C. S. Shep- 
ard, Whitney Manufacturing Com- 
pany, Hartford, Conn.; E. P. Killeen, 
L. H. Gilmer Company, Philadel- 
phia; Leander Hopp, Cincinnati 
manufacturer’s agent; W. Fessen- 
den, Marquette Manufacturing | 
Company, St. Paul; Mr. Burke, 
sales manager, and William Cashin, | 
Brunner Manufacturing Company, | 
Utica, N. Y.; Cy Seymour, Russell | 
Manufacturing Company, Middle-. 
town, Conn.; Louis Beushausen, 
Black & Decker Manufacturing} 
Company, Towson, Md.; Harold E. 
Ring Sales Company, Arlington, and| 
F. A. Luthey Company, Jackson,’ 





AMERICAN BOSCH ADDS 


JOBBERS AND DEALERS! 


NEW YORK, March 14—Re- 

cent jobber and dealer ap- 
pointments announced by the 
American Bosch Magneto Cor- 
poration of Springfield, Mass., 
follow:— 

Automobile wholesalers—Vermont 
Hardware Company, Inc., Park 
Avenue, Burlington, Vt.; Automo- 
tive Electric Service, 3015 Atlantic 
Ave., Atlantic City, N. J.; B. & L. 
Rubber Co., Inc., 1625 Jerome Ave., 
at 174th Street, New York. 

Replacement parts wholesalers— 
A. F. German Company, Inc., Brock- 
ton, Mass.; Gouverneur Welding 
and Machine Works, 16 Park St., 
Wheeling, W. Va.; Allentown Bear- 
ing and Engine Company, 13th and 
Chew Streets, Allentown oS - 
liable Motor Parts Company, 1818 
7th Ave., Beaver Falls, Pa.; Ufert 
Auto Parts Service, Inc., 25 Barnes 
St., Trenton, N. J.; Associated 
Parts Corporation, 115 Central Ave., 


Lynn, Mass.; Standard Bearing 
Company, 1014 Grand “Ave., Des 
Moines, Ia. 


Service stations—The A. & P. 





Wholesale 
Brevities 


Evansville, Ind., March 14.—Fred 
W. McNeely, manager of the auto- 
motive oy department, Boet- 
ticher-Kellogg Company, has been 
appointed special traveling sales 
representative of the = 
which also operates a branch in 
Indianapolis. 


Cleveland, March 14.—The Fred 
Crandall Company, wholesale and 
retail distributor of Marvell carbu- 














retors, Johnson carburetors, Pu- 
rolator, Cyholator, Marvell mys- 
tery oil and Lyon metal tire 


covers, has taken over 6,000 addi- 
tional square feet of space for sales 
and service as part of an expansion 
program necessary because of the 
rapid growth of the company’s busi- 
ness. Crandall, president, 
states that 1929 was the best year 
since the inception of the company 
and expects 1930 to exceed the year 
just closed. 

Seattle, Wash., March 14.—John 
S. Baisden, factory representative 





Battery and Electric Company, 434 
W. Main St., 
Ogdensburg Battery Company, 209 


Catherine St., Odgensburg, N. Y.; | 


. J. Kavanaugh, 84 Hen St. 
Saratoga, N. Y.; Oeltman Electric 
Service, 226 McKean Ave., Charleroi, | 
Pa.; Auto Electric Service, New Ulm, | 
Minn.; The DeNio Garage and} 
Machine Shop, Russell, Kan., and | 
Vyne Bros. Electric Company, 142 | 
North Cortez St., Prescott, Ariz. 

Service stations (foreign)—R. G. 
Henderson, 50 8th St., New West- 
minster, B. C. 





ufacturing Company. 


Buffet 


Waterbury, Conn.; | 


for Burd High Compression Ring 
Manufacturing Company, has just 
remodeled the upstairs portion of 
the Paragon Building, Boylston at 
East Pine, as factory warehouse for 
Burd rings and Ha Dees car heat- 
ers. The service will be strictly for 
the jobber trade. This business will 
be conducted separately from the 
Burd Ring Sales Company, located 
on the ground floor, and of which 


| concern Baisden is manager. 


Cleveland, March 14.—The Cloyes 
Gear Works announces the appoint- 


_|ment of the following representa- 


Mich., and Mr. Saks, Accurate Man- | 


| sas 
uncheon was served, fol- | sta 


tives and the territories covered by 
each: F. T. Reuter Company, Kan- 

City, Mo., central western 
tes; J. A. Pelletier, Montreal, 


lowed by speeches. The motion pic- | Quebec, Can., all of eastern Canada; 


ture, “The Return of Sally,” as tak- 


en at the recent N. S. P. A. show, | 
was shown and entertainment was’ 


provided. 





CUMULATIVE NEW PASSENGER CAR 


Borg-Warner Service Parts Com- 
pany, Dallas, Tex., southwestern 
states; Frank J. Merryman, At- 
lanta, Ga., southern states. 
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N. H.,’29 | l | | 2| 2; «13 | | 2 9 32) 2| l | 
N.Js’y,’24 43] l | 221; 35 | 163] l | 1443] 
N. Mex.,29] 4 | 41) ii 25,15 | 5, 10; 231) 
N.Y.,’29 | 140] | | 920; 212) 8} 604) 146 1080 34 | 329) 29; 161 
N. Car., ’29] l | ] 222; 10) 3 283} l 
N. Dak.,’29] 1 : a | ~ 59} 42 
Ohio,’29 | 81) [ ] 333] 1 
Okla.,’29 | 3 | 7 l 
Ore.,’29. | = 17 207; 140 
Penn.,’29 |  63/ 
S. Car., ’29 
s. 
Tenn., 29 


Verm't, 
Virg., 
a., "29 






Wyo’g, 29 ] 
of 


Cum.,’29 | 
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6865 





716, | 









| | 
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760} 22521} 3929) 
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Range of Automotive 


Stocks: Financial News 3| 





Previous 


1929-1930 


90 


THURSDAY, MARCH 13 
NEW YORK STOCK EXCHANGE 
Sales 

1,100 


7,100 
200 


High 

Advance Rumely 18 
do pf. 

Air Reduction 

Ajax Rubber 

Allis Chalmers . 

Am. Bosch Magneto 

Auburn 

Bendix Aviation .... 

Bohn Aluminum 

Borg-Warner 

Briggs Mfg. Co. .... 

Briggs & Stratton .. 

Brockway Motor 

E. G. Budd Mfg. 


13634 


Caterpillar Tractor.. 
Checker Cab 
Chicago Pneu. Tool. 
Chicago Yellow Cab 
Chrysler Corp. 
Clark Equipment ... 
Commercial Credit 
do 6%s pf. 
Comm’] Invest. Trust 
Continental Motors . 
Cutler-Hammer 
Du Pont 
Eaton Axle & Spring 
Electric Auto-Lite . 
Electric Stor. Battery 
Emerson Brant A .. 
Evans Auto Load ... ; 25 14 
Fifth Avenue Bus .. 1 845 
Firestone T. @ R. . 27% 
do pf. 817 8 
Fisk Rubber 
do Ist pf. 
Gabriel Snubber A . 
General Electric 
Gardner Motor 
General Motors 
do 7s pf. 
Glidden Co. 
Goodrich 


131 
33 5% 
107 
74% 


pl. 
Graham- Paige Motor 
Hayes Body 
Hercules Motor 
Houdaille-Hershey 
Hudson Motor Car . 
Hupp Motor Car 
Indian Motocycle 
Intercon. Rubber ... 
Interna. Harvester .. 


_ Johns- Manville 7% 


1614 


Net | 
Low Close Change 
17% 18 4 


No sales today 


132% 
1%, 


_ 
at 
=o 


~ 


eS — 
Sek SESE 


128 129% 

33% 33% 
10244 10634 
74 74 


No sales today 


247% 
815 

27 

81% 


8% 
27% 
81%, 

34 
14% 

9% 
77 

5% 
44 

124 
333 
475s 
87% 

100 
10 

T% 
2434 
25% 
55 
21% 
10% 


~ — 
ot pe boat nd et pe 
FSF Share 


aoe wy 


Sales 


nee 


10% 
6 


6 
92 
13658 


903% 
135 


see 
Pare 


1% 


500 Duran* 
Fageol Motor 
100 Fedders 
Federal 


Sand Extra. 
NEW YORK CURB EXCHANGE 


Mogul 


31500 Cities Service 
do pf 
Cont Dia Fibre 
7200 Cord Ccrp 
Doehler D C 
Motor 


300 3% 
452 
42% 
29 
28% 
441, 


Jordan Motor Car .. 
Kelly-Springfield 

do 6s pf. 

do 8s pf. 
Kelsey-Hayes Wheel 
Ludlum Steel 
Mack Trucks 
Marlin Rockwell 
Marmon 
Martin Parry 
Mengel 
Michigan Steel 
Moon Motors 
Moto Meter G. & E 
Motor Products 
Mullins Mfg. 
Murray Corp. 
Nash Motors 
National Acme ive 
Norwalk T. & R. ... 
Omnibus Corp. 
Otis Steel ..... 
Packard Motor Car. 
Parmalee Transport 
Peerless Motor Car. 

do pf. 


Raybestos Manhattan 
Reo Motors 
Reynolds Spring . 
Seagrave .. awa 
Shell Union Oil 
Sinclair Oil ... 
Sparks- Withington 
Spicer Mfg. Co 
Stand. Oil of Cal. 
Stand. Oil of N. J 
Stand. Oil of N. Y... 
Stewart-Warner Spd. 
Studebaker Co 
Thompson Products 
Timken Detroit Axle 
Timken Roller Bear 
U. S. Ind. Alcohol 
U. S. Rubber 

do Ist pf elves 
Warner Quinlan 
Westinghouse A. B.. 

Go B... P 

Willys-Ov erland 
Yellow Tr. and C. B 
Young (L.A.)Spr.&W. k 
*And 6 per cent. in stock. 


Pederal Screw 
Net | Fiat 
High Low Close Chee 3200 Ford Canada 
39' 39% 3955 % | 2100 Pord France 
No sales today | 5400 Ford Ltd 
No sales today | Franklin Mfg 
1442 13% 14% 
No sales today 
5% 473 476 
No Sales today 
10% 10% 10% 
No sales today 


Hall Lamp 
Henney 
Hocd Rubber 
Irdia Tire 


REGISTRATION TABLE, JANUARY, 1929 


3% 
45 
424 


29 


284 
421% 
8215 


33% 
87s 


16 


Gen Tire & Rub 
Gr'nf'ld T & D 


29 

2814 
42% 
83% 


51% 


27% 
4% 
2015 
69 
11% 
6% 
58 
1812 


3% 
45, 
42\4 


oun 1 
_— L 
om 3 
Ve 


No sales today 
No sales today 


32 
8% 
15% 


33 


1 
2 


8" 


16 


No sales today 
No sales today 
No sales today 
No sales today 


No sales today 
No sales today 
No sales today 





Lincoln 


Marquette 


| 


| 


| 


Oakland 
Oldsmobile 
Packard 


Marmon 


Peerless 
Plymouth 


Reo 


Studebaker 





Windsor 





Ala., ’29 





20; 17 Wy 1b 





Ariz., 29 


29,32] 


—— 





28 
26) 


40 | 





Ark., 29 


25 5} +19 





Conn., "29 





28, 16] 





Dela’re, ’29| 


| |) 


. 
— 


3} —«:109) 
—3- 


—~ 


81 | 








Fla.,’29 | 


Georg.,’29| 


[daho, 29 | 
Illinois, *29| 


Ind.,’29 | 


1 
1 


37 
~ 10 


4 54,27] 


2 15, 24| 





1 ; 





92 


221| c 
191] 


30 453, 256) 
—/ ~ 129; +108 





Iowa, 29 





Maine, ’29] 


52) 129) 
———— 


2 


55, 
2] 





Mary’d, ’29| 
Mass., ’29 | 


18) 41 | 
44 91] 147) 





Minn.,’29 7 


Miss.,’29 | 


— on 


a4yp0C«da:Ci (<$etisd*C 
232 
os 

ss 

— 


262| 
93) 


30,20) 


28| 
a 
ll] 

46] 


4 
1 


27 


“13 


78) 
—"l- 
4]. 


—s 


536, 94 


10 


40 





51| 


“y 





38,44] 
4. 15] 


26 


2 





Cy 
3] 
i. 
6 
5 
3 


1; 65) 
5 





Mis’ uri, ’29| 


Mont., ’29 


33, 107, S26 





18} 27] 


> = a 


12 15; 64 


~~ 








Neb., 29 _ 


38,74] 26 








Nev’da, ’29 


3p 


211; 


I 
5 
1 10) 


a4 ' 
ra 
ae 3] ad 
146 | 
38] 
266 | 
“10 ‘ao 


6 
57 


5 


~ 10 
16 


5 
5 


44 
116 


2 


ae 


67 


358, 36) 


= anet 
~ 2 


31,” 


91 


| ne 2A 


es 
ee 


2,407 
2,816 


952 
~ 14,813 
~ 6,210 


“3,830 
273 
2,565 
4,884 
3,082 
1,872 


3,791 





N. H.,'29 | 


1 2 





N. J’s’y, 29] 


9 


18 88 


N. Mex., 2 
N.Y.,'29 | 


N. Car., 29] 


| ae 


2| 
82 
9 


752 
95) 


~ 248) 306] 
~ Wy 68y 


404, 
24 


93) 
5 
310| 

“158) | 


33 6 
44; 26) 372 | 








N. Dak., ’23] 
Ohio, ’29 | 


Okla.,'29 |: 


Ore e., 2 > | 


Penn., '29 | 


4 32; 18, 22, 6 





19 


2 
3 


ar) 


63 224 ~ 119} 


183; 333] 


| 50; 65] 


65 
~ 222, 393] 
~ 113) 





2] 
1} 
~ 64) 





4 143 89° 47, 483 


2] 








5 99,45 89; «18 


~ 6) 
— 5) 
6 67), 





364, 184; 270], 197 


61,17; 264) 


| 
“132 | 
8] 


“292 | 
129] 


78) 
284] 


2 


-— ow 


106 495 


~ 42 


1 


“33 


ae 
39 4 
~ 89 


“95, 264) 


85) 


——— 


i333, So 4]t<C~*S:*t:*s 
11) 


a | 170. ~—«:12 


30 
20 


185 #4 |. 


79 


4 


10) ~ di 








S. Gar., '29 | 


s . Dak., 29] 


Tenn., ‘29 | 


38, 36] + ~=12 


85,67 | 





43 
15, 76| 


~~ 76) 76) 5 
29; «68 | 


3, 


116) 
~ 122 


186 | 








Utah, 29 | 


Verm’t, 29] 


Virg.29 | 
W. Va., ’29 
Wis.,’29 | 





y 181) 
3; «14 | 


5| 


7 








28 7 
7 


15 _ 
49, 49| 





3] - 
23) 


10) 


144 | : 

“0 
6| 

151 | 


8 


~ 9 


“18 


9 
= 


. 


26 


3 
110 


oa 
———— 


210 
~ 


14400 


~ 118) 


22 


~ 32 


125) 


6 


a 








20 


2 


3 


~ 39 





= 





73 
37, 16, = 28] 
~ 103] — 





Wyo’g, 29 | 


| 187) 54 
ar 





D. of C.,’24 


4 


13, 


13] 
356 -— 
yo 
Ce 


~ 49 | 
rT el 
~ 32) 
~ 10) 


247] 
“To 
——_— 


17 


8 
24 


— a 


21 


é 5) 


~ 5,022 


606 
15,409 

5,972 
“1,540 


~ 14,220 


6,458 


3,442 
“12,184 | 
i— 


3,124 
2,843 
“5,450 





Cum.,’29 | 


281) 


40; 
—s5— 
1759 


36 
443| | -4538| 1943; 2652] 


324| 133 


3247, 4605] 836 2931 


141| 


97| 


1 


180} 


82 
154,026 | 


| declared 


No sales today 
No sales today 
No sales today 
No sales today 
No sales today 
22 22% +1 


Isotta Fras .... 
Jaeger ees 
Lakey 
McQuay Norris.. 
Midland Steel.. 

1500 Nat Rub Mach. 23 

1400 Paramount Cab. 8% 8 8'%2— 
oo Circle. No sales today 

Pines Winter. No sales today 

200 Pitt Plate Glass 53% 53% 53% 
Rolls Royce Am No sales today 
Ross Gear ... No sales today 
Safe Tf Stat.... No sales today 

100 Sciberling re 13 — % 
130 Smith A O 178 177% 178 —1% 
Sparks With .. No sales today 

800 Stutz Motor..... 2% 2% 2%+ % 

1600 Thermcia Co 2414 23% 24%2+ % 

26% 26% 26%—1% 


‘Triplex No sales today 
268 Tung Sol 
U S Asbestos... No sales today 
3600 Watson. J W.. 4% 3% 4%+ 
200 Wayne Pump .. 14% 14 14 — & 
Vest Auto . No sales today 
Yellow Taxi NY No sales today 


Ys 


1% 


NEW YORK OV ER- THE-COUNTER 
Div Bid Asked 
6 Am Hard Rubber 61 65 

Dixon (J) Crucible 
3.50 Doehler Die Casting 
7 do p ° 
Eismann Magneto . 


‘ . 
Royce Am 


pf asees 
Splitdorf Beth Elec 
CHICAGO STOCK EXCHANGE 
High 
74'o 
25'2 
15% 
41's 
245 
44'2 
47'« 


Sales 
100 Acm@ Steel 
100 Ai orth Mfg Co 
100 Allf@d Motor Ind 
550 Allied Products 
200 Auburn Auto 
7100 Bendix Aviation 
22000 Borg-Warner 
100 Chicago Yellow Cab 27 
20000 Cord Corp 1442 
750 Houdaille Hershey B 25% 
50 Muncie Gear B 2% 
10 Muskegon M S 
150 Nachman Springfd 
60 National Battery 
1400 Noblit Sparks 
650 Pines Winterfront 
125 Sterling Mot Truck 27 
325 Van Sicklen 
69 Wayne Pump pf 
10 Waukesha Motor 
CLEVELAND STOCK EXCHANGE 
Sales High Low 
50 Aetna Rubber 7 7% 
10 General Tire 140 140 
5 do pf 40 90 
40 India Tire 14 
14 Mohawk Rubber 10% 
35 Ohio Brass B 
50 Peerless Motor 10 
655 Seiberling Rubber 13 
DETROIT STOCK EXCHANGE 
Sales 
400 Baldwin Rubber 
385 Bower Rubber 
100 Diesel W Gil 
553 Detroit Motor 
100 Detroit Electric 
770 Detroit Gasket 
2335 Excello 
100 Federal Mogul 
199 Ford M Canada A. 33! 
100 Federal Mot Truck 11's 
456 Pkr Rustproof 110 
3095 Packard ° 
465 Timken Axle 
327 Universal Products 


4 y 
105 105 105 


Las 
ak 

140 
me 
14 
10% 
4% 


10 
12% 


B 


Bus 
Bus 
263 


| 


/MIDLAND STEEL PRODUCTS 


STOCK NOW ON $3 BASIS 


Cleveland, March 14.—The Mid- 
land Steel Products Corporation 
initial quarterly dividend 
of 75 cents on new common, plac- 
ing it on $3 annual basis. Initial 
quarterly dividends of $2 on new 8 
per cent. and 50 cents on new $2 
preferred were also declared. AJl 
dividends are payable April 1 to 
stock of record March 25. 

This is equivalent to $7 a share 
on the old common, which is be- 
ing exchanged for one share of the 
new common and two shares of the 
new $2 preferred, and is equal to 
$14 a share on old participating 
preferred which is being exchanged 
for one share of the new 8 per cent. 
preferred and two shares of the 
new common. 

The old participating preferred 
was receiving dividends at this rate 
in the form of $2 regular and $1.50 
extra quarterly, while the old com- 
mon received quarterly payments of 
$1 regularly and 72 cents extra, or 
$6.88 a year. 


WESTON INSTRUMENT CORP. 
MAKES BIG PROFIT GAIN 
New York, March 14.—Report of 
the Weston Electrical Instrument 
Corporation for the year ended 
cember 31, 1929, shows net profit of 
$970,041 after depreciation, provi< 
sion for contingencies, Federal taxes, 
etc., equivalent under the partici- 
pating provisions of the shares te 
$5.49 a share on 53,900 no-par 
shares of Class A stock outstanding 
at end of year, and $4.49 a share on 
150,000 no-par shares of common 
stock. This compares with net prof- 


;it of $617,923, equal to $3.41 a share 


on 175,000 shares of Class A stock 
and $2.41 a share on 150,000 shares 
of common stock in 1928. After $2 
has been paid annually on Class A 
stock and $1 annually in dividends 
on common, both stocks share 
equally in any further dividends. 


HOLDFAST CHAIN CO. TO 
BUILD IOWA PLANT 
Cedar Falls, Ia., March 14——The 
Holdfast China Company, formerly 
of Manchester, manufacturer of 
| automobile chains, will erect a one- 
story factory here, 36x60 feet, ox? 
this spring and transfer its 
ties to this city. 
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JANUARY EXPORTS 
GAIN 14% OVER 














MAJOR SPECIFICATIONS AND 






















































































MECHANICAL DETAILS — 
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dropped 42 per cent. from the Jan- Auburn 6-85 | 3255 | 120 | Lye | Vv | Yes |L | 6 | 2%x4% | 185 | *5.16 | 19.8 | 65@3400 |*Alum ;4]/— — | Sch —_ 
uary. 1929, figure of $21,757,819. Auburn 8-95 3510 | 125 | Lye | V | Yes |L | 8 | 2%x4% | 246 «| 95.15 | 26.4 | 93@3300 |*Alum 5 | Yes AC ! Sch an 
Mi... poe seed y By I oe wane | Auburn 125 3908 | 130 | Lyc | V | Yes | L_ | 8 | 3%x41, | 2999 =| *5 95 | 33.8 | 125@3600 |*Alum | 5 _Yes AC ! Sch _ 
the lowest recorded for some time, | Blackhawk 6 | 4320 12714! Own | V | Bish-Bab | O 6 | 3% x4" | 241.5 5.0 | 273 | 85@3150 ("Alum {7 j; Wal AC | Zen AM 
amounting to but $1,402,855. | Blackhawk 8 | 4185 12712! Own | V | Bish-Bab | L | 8/3 x4% | 268.5 | 5.50 | 28.8 | 8843200 |*Alum |5 | Wal ac | Zen AM 
This figure represented a de- | Buick 40 | 3881 | 118 | Own | V | Yes | Oo 6 | 3y6x4% | 257.5 | 451 | 28.4 |80', @2800 | CI 4; AC AC | Mar AC 
grease of $2,413,867 or 63.2 per cent. | Buick 50 and 60_| 4443 | 124-132 | Own | V | Yes O16 3%x5 | 331.0 | 437) 33.75 | 99a 2800 | Ci 4;A Cc | Mar 
from the total for the correspond- | Lx £9 
ing month of 1929, and was like-| Cadillac 353 5055 | "210 | Own | V | Yes LV | 8 | 334x4}3 | 353 | 4.7 | 365 | 95@3000 | OF |3|AC Gas|Own — 
Wise $772.383 or 35.5 per cent. under | Cadillac 452 6100 | 148 | Own | V | Yes |O |16)3 x4 | 4590 | 5% 57.5 | 165@3400 | NCI |5!AC Gas | Own None 
the valuation for the closing month | Chevrolet 2500 | 107 | Own | V Yes | oO 6 | 34%x3% | 194.0 | 5.01 | 26.3 | 46@2600 ! cr 13 {— AC Car AC 
of last year. | Chrysler 6 | 2745 | Own | V | Yes L 6 | 3'sx4% | 195.6) 5.2 | 23.44 | 62@3200 | Alum | 4{/— Yes | Car — 
Twenty-eight per cent. of Cana- Chrysler 77 | 3770 | “17744, Own | V | Yes iL 6 | 3%x5 =| 268.4 | 5.0 | 2734 | 93@3200 |*Alum 7 , Yes AC | Str Un 
ported Wt January per cent. | Chrysler 70 | 3435 | *168'2; Own | V | Yes L | 6 3%x5 | 2684| 5.0 | 27.34 | 93@3200 “Alum | 7 | Yes AC | Str Un 
of the December production went | Chrysler 66 | 2850 } *163%4 Own Vv | _ L 6 31gx43, 218.6 ; 6&1 | 23.43 | 684 3000 Alum | 7 |— AC j— — 
to the overseas buyers. | Chrysler Imperial | 4335 | *191 Own | V | Yes L 6 35%%x5 309.3 | 5.0 | 31.54 | 100@3200 Alum |7/ Yes Ac | Str Un 
Shipments _of Canadian pes. | Cord (Fr. Wh. Dr.)| 4530 | 137%%| Lyc VvVi— L 8 3%x4% | 2986 | 5.25 | 338 125@3600 *Alum [5 | Yes AC | Sch — 
a cae decidedly” improved |De Soto 6 | 2645 | *168 | Own | V | Yes Le | oaxt® | 1%49 | 52 | 216 | 5793400 "Alum Ta | Yes AC| Str Un 
over December, the lowered value |De Soto 8 | 2965 | *177 | Own | V | Yes |b | 8 | 2%x4 | 207.7) 52 | 26.45 | 70@3400 | Alum | 5| Yes Ac | Ste Yes 
of all passenger car exports re- Dodge Six | 2900 | 112 | Own | V | Bish-Bab | L 6  33gx3% | 208 | 518 / 27.3 58@3000 |*Alum {7} Yes AC|Str Han 
sulting from a slackening in the Dodge Senior | 3572 | 120 | Own’ V/ Yes L 6 3%x4% | 2415 | 55 | 273 78@3000 |*Akim | 7 | Yes Yes | Str Un 
low and medium price groups. Dodge Six D D_ | 2738 | *169 | Own | V | Yes L | 6 3%x4% | 1898) 52 | 234 | g0@3400 Alum |}4;No No/Car + 
Ee Se =a om Dodge 8 3113 | *177 | Own | V | Yes L 8 | 27x41, | 290.7 | 52 | 265 75@3400 | Alum | 5 Yes No! Str 
eush shignsty ~ | Durant 40 | 2395 | 107 | Con | F {| — L | 4 3%x4% | 152 | 493 | 18.2 36@2400 |*Alum | 3 | — — ! Til ~ 
“Tae Cans@ee average export | Durant 60 | 2630 | 109 | Con | F | Bish-Bab | L | 6 | 2%x4%, | 195 | 544/198 | 43@2800 *Alum (4/H-w _ | Ti - 
valuation for passenger cars and | Durant 6-14 | 2950 | *172%-176| Con | V | Bish-Bab | L | 6 | 3ux4 199 | 5.32 | 254 | 58@3100 *Alum | 4} Ac AC Str ac 
trucks was $529 and $424 re- | Durant 6-17 | 3290 |*17534-17944| Con | V | Bish-Bab | L 6 33x45 | 248 =| 5.06 | 27:34 70@3000 |*Alum |7/ 40 ac | Str AC 
spectively. |Elear 6-75 | 2942 | 117 | Lye | V | Yes /L | 6 | 2%x4% | 185 | 5.251198 | 61¢ 3 , l is 
ead — . -7! | | | @x43, | 9.25 | 19.8 | ©3000 |“Alum | 4] Yes Gas Sch _ 
tion * as the “chict pt Elcar 140 and 130 | | 135-130 | Con | V | Yes L | 8 | 33%x4% | 322 5.25 | 36.45 | 140@3300 *Alum | 5 ; Yes Gas | Sch = 
market of the United States in De. |Elear 8-95-96 | 3299 | 123 | Lye | Vv | Yes | 8 | 2%x43%4 | 246.7 | 5.25 | 265 | 90@3000 *Alum |5!— Gas }Sch — 
cember, 1929, dropped to second| Erskine | 2950 | 114 | Own | V | Yes L | 6 | 3%x4% | 205.3 | 5.20 | 254 | 70@3200 CI /|4'Yes Ste/Sch — 
place during January, being super-/| Essex | 2805 | 113 Own | V | — *L 6 | 234x41, | 160.4 5.8 | 18.15 60@3600 | Alum | 3 | — Ste | Mar AC 
edhe So yy a demands | Fora A | 2336 | 103'5! Own | V | — 6 | a | 3%x4% | 2005 | 422 | 2403 | 4002200) Alum (3/— acC{Zen  — 
i > ¥ Franklin 145 | 3930 | 125 Own | — | Bish-Bab |*O 6 | 3%x4% | 274 5.3 29.4 87@3000 | Alum } 7 | AC AC | Str AC 
The demands of Canada and | : 
Mexico advanced 114 per cent. and Franklin 147 | 4060 | 132 Own | —| Bish-Bab '*o 6 | 3%x4% | 274 5.3 | 29.4 87@3000 | Alum | 7 | AC_ AC | Str AC 
5 per cent., respectively, and Gardner 136 | 3330 122 Lyc Vv | Yes L 6 | 2%x434 | 185 | 5.05 | 19.8 70@3500 |*Alum | 4 | Yes Gas | Sch AM 
placed them in the third and fourth Gardner 140 | 3500 | 125 | Lye | V1 Yes L | 8 2%x4% | 2466 | 5.15 | 265 | 9003300 *Alum |5| Yes Gas | Sch AM 
ie British South Africa | Gardner 150 | 3980 | 130 | Lye | V ! Yes L | 8 3%x4% | 2986} 5.25 | 338 126@3300 /*Alum |5 | Yes Gas | Sch AM 
‘le J , ; Graham Std. 6 3175 | 115 | Own | F | Yes L 6 | 31x41, | 207 5.41 | 23.44 66@3200 {*Alum | 7 No AC | DL c 
han fe purasuay ‘Sat tho sune| Guobam Sex 3390 | 115 | Own | F | Yes Lg Syexate | 224 | 5.49} 2535) 76@3400 |*alum | 7 | No AC|DL ac 
leading markets were Substantially | Graham Std. 8 | 3795 | 122 | Own | V |! Yes iL 8 344x414 | 298 5.20 | 33.80 | 100@3400 “Alum {5} AC Ac |! pL AC 
improved. Graham Spl. 8 | 3875 | 122 Own | V ! Yes L |*8 | 34x4% 298 5.20 | 33.80 | 100@3400 “Alum |/5! AC AC | DL AC 
Belgium was again the leading Graham Cust. 8 | 4300 | 127 Own | F | Bish-Bab | L 8 | 3%x4% | 329 5.41 | 36.45 | 120@3200 *Alum /5/AC Ac John AC 
eo Pe ney | fled ete | Graham Cust. 8 | 4405 | 137_| Own | F | Bish-Bab L | 8 | 3%x41 | 399 5.41 | 36.45 | 12003200 |*Alum | 5 | ac AC | John AC 
} ang Australia and Britny dpa: | itudson Super 8 | 3200| 119-126 | Own |) V | — r | 8 | 2%x4% | 213.8) 58 | 242 | 80@3600 | Alum |5|— Ste |Mar Ac 
rder giv vi | Hu bile S | 3640 | 111 Own | V | Yes L 6 | 34%x4% | 2116 48 | 253 70@3200 | CI | 4; Yes Ste | Str Han 
the order given. Hea ler demands | pmo | : } 
from United Kingdom and British | Hupmobile C | 3725 121 Own | V | Bish-Bab | L 8/3 x4% | 268.6 | 5.05 | 288 | 100@3200 CI 15 | Han Gas | Str AM 
India were noteworthy. | Hupmobile H 4000 | *175_| Own | —- | No L {8 | 3'4x4% | 365.0 | 5.2 | 39.2 | 133@3400 | Alum | 5 |—  Ste/Str AM 
pe cars and tricks que, of rind | Jordan St. Line 80) 3590 l 120 | Con | V | Bish-Bab |L | 8 | 2%x43q | 9467 | 51 | 265 | 80@3000 "Alum |5 | Ste AC) Sir AC 
$592, as compared with $745 and|Jord’n G. Ninety 8| 3600 | 125 | Con | V | Pines L | 8 3° x44 | 2686} 5.1 | 289 | 8503200 ‘Alum |5 | Ste Ste | Str AM 
$583 in December. | Jordan Sp’dway Z | 4575 | 145 | Con | V | Pines L 8 | 33gx41 | 3222) 5.4 | 36.5 | 114@3200 *Alum | 5 Yes Yes |Sch Yes 
With but few exceptions exports | Jordan Line 70 U | 3500 | 120 Con vVij— L {8 275X434 | 246.7 5.1 26.5 8073000 '*Alum | 5 | No_ Yes | Til Yes 
of the miscellaneous automotive . ] . ; 
lr : - Kissel 6-73 | 3260 | 117 | Own | V | Leech L | 6 2%x4% | 185 | 5.15 | 198 | 70@3500 *Alum |4/AC Gas | Sch AG 
items were decidedly higher than } ™! ra <1 2 ; 97 « | - | 
* = | Kissel 8-95 | 3495 | 125 | Own | V | Leech L 8 | 274x434 246 | 5.15 | 265 | 95@3400 “Alum |5/AC Gas Sch AC 
ob mrreegenn Sg [fo Kissel 8-126 | 4450 | 132-139 | Own | V | Leech L _| 8 | 3%x4%o | 298 | 5.35 | 338 | 126@3600 “Alum |5 | AC Gas!Sch AG 
recorded for January of last year. | La Salle 4645 | *201 Own | V | Yes LV | 8 | 3,%x413 | 340 4.7 | 35.1 | 90@3000 ; CI |3 | AC Gas ' Own os 
Ly 3 _ on ae Lincoln | 5010 | 136_ | Own | V | — L 8  314x5 384 48 | 39.2 902800 | Alum | 5 | Yes Own | Str Un 
5 0 ou, an 
poe geld — accessories were | Marmon Eight 69 2897 | *17915| Own | V | — L | 8 | 2hax4% | 2112) 525) 954 7 84@3400 | Alum |5 | AC AC | Sch AC 
much stronger than in either of | Marmon Eight 79 | 3182 | "ae Own | V | — L 8 31x43 | 303.2 5.50 | 32.5 | 110@3400 ' Alum }5 ! AC AC | Sch AC 
thet th ; ti ths, | Big Eight! 4363 [ *202 | O V L 8 34x43 315.2 50 | 33.8 12573400 | Al AC Cc 
€ two other comparative mon S, |Marmon Big Eig 2 wn _ tX4%q | 315.2 5.50 | 33. 25% um | 5 A Sch AC 
while mctorcycles, shock absorb- Marmon-Rooseyvelt! 2833 | "172 Own | V |! Yes L 8 234x414 | 201.9 5.25 | 242 | 77a 3400 |‘ Alum | 5 } — — | Str AC 
pol yet pn Mien | Marquette 30 | 3076 | 114 | Own | V | Yes E16 3¥ex456 | 2128 | 5.2 | 234 (67%4@3000 ' cI 4/AC AC Mar ac 
ac S were P . . ‘ 4 ve 
greatly improved over December. Nash Single Six 2850 | 114% Own V Pines L 6 3% x4% 201.3 5.00 23.4 60@ 2800 Alum g | AC AC Car AC 
“On the basis of number of units | Nash Twin Ig. 6 | 3535 | 118-12814) Own | V Pines L 6 | 33gx414 | 249 5.00 | 27.3 74@2800 |*Alum | 7 ; AC AC |Mar AC 
mupred = was the ues market Nash Twin Ig. 8 | 4000 |__124-133 | Own | V | Pines L | 8 3% x415 | 298.6 | 5.95 | 338 100@3200_|*Alum_|9 {| AC AC | Mar AC 
vehi les, but the toluahne "Se | Gasinna y-4 | 3095 | 117 | Own | V | Yes rt | &| Svex8% | 251.0 | 5.10| 378 | 95@300 cr 7 a7 — AC |Mar AG 
Slightly under the export figure to | Oldsmobile 2940 | 113'2; Own j V | — L 6 35x44, | 1975 | 52 24.4 62@3000 | CI |4'!AC AC} Joh AC 
the United Kingdom. The demands Packard 726-733  |*4265 | 12715-13415 Own V | Pines L 8 | 3,%x5 320 — | 325 90@3200 |*Alum |7 | Yes Yes Own — 
Coe eenane Snid ee were | Packard 740-745 |*4560 140%-145!5! Own | V | Pines H | 8 | 3iox5 | 3848 | — | 392 | 10603200 j*alun 9/Yes vesiown — 
Substantially lower than in Decem- | Peerless St. 8 3560 118 | Own | V | Yes Lo. 27x4% 246.0 — | 2645 573000 | —|——  |—|— ~~ 
ber. ; Peerless Master 8 4200 125 Own | V | Pines L | 8 3%x4% | 399 5.0 | 36.4 | 12003200 |*Alum | 5 | Yes AC |Sch ac 
Truck shipments of Peru, British | Peerless Custom 8 4800 138 | Own | V | Pines L § 8 | 3%x4%% © 329 5.0 | 36.4 | 110@3200 |*Alum ; 5 | Yes AC Sch AC 
East Africa and New Zealand, the Pierce-Arrow 132 | 4523 | 13233! Own | V | Yes L 8 | 33gx4% | 340 5.0 | 36.45 | 115@3000 |*Alum | 9 Yes Yes | Str Yes 
worthy gp earnets, the substan. | Pierce-Arrow 125 | 4361 | 139 | Own | V | Yes L | 8! 3%x4% | 366 5.0 | 392 | 125@3000 |*Alum | 9 | Yes Yes | Yes 
tial improvement registered. espe- Pierce-Arrow 126 4818 | 144 Own | V | Yes L 8 3x5 385 5.0 39.2 132@3000 *Alum | § Yes Yes | — Yes 
cially in the case of Peru and Brit. | Plymouth 2555 *169 | Own | V | — ‘L / 4 | 3%x4% | 175.4] 46 | 21.031 45@2800 Alum | 3 | -- —j|Car Un 
ish East Africa, whose purchases | Pontiac | 2695 110 | Own ! V | Yes iL 6 | 3;5x37% | 200.0) 49 26.3 60@3000 | Stst {3 ) — AC | Mar —_ 
advanced from $35,031 and $2,226 in - 7 Y 2 = P * 7 
oes : : 5 | Reo 15 3280 115 | Con | V | Yes L | 6 | 3%x4 | 2147 55 | 273 | eoq@ 2800 Alum {|7!/— AC/Sch Un 
Sommpettetts ae coy ry Reo 20 | 3875 | 120 Own | V | Yes L 6 339x5 268.3 5.3 27.3 80@3200 | Alum | 7 Han — _§ Sch Un 
review. | Reo 25 | 3720 |} 124 Own | V | Yes L 6 § 333x5 268.3 5.3 27.3 80@3200 | Alum | 7 Han — | Sch Un 
Imports by the United States | Ruxton Fr.Wh.Dr. 4000 | 130 Own | V | Yes L 8 |3 x4™% | 2686 5.09 | 28.8 100@3400 *Alum | 5 | Yes AC | Zen AM 
guring ow eB Qn | Studebaker Dict. 6 3080 | 115 | Own | V | Yes P| 6 | 3%x4% | 2214/48 | 270 | 683200 1c] 4|¥Yes AC (Str — 
$296,348, respectively. for December Studebaker Dict. 8 | 3095 | 115 Own | V | Yes L 8 | 3:%x334 | 2210! 5.0 | 300 72@3200 |*Alum | 9! Yes Ac | Str AM 
and January of last year. Automo- | Studebaker Com. 6) 3235 | 120 | Own | V | Yes L 6 3%x4% 2483 48 | 273 75@3000 | CI 4 | Han AC}! Str ome 
biles and chassis numbered 37 units, Studebaker Com. 8) 3310 | 120 Own | V | Pines L 8 | 3%6x4% | 250.4! 5.1 | 30.0 80@3500 *Alum |9 | Han AC Str AM 
valued at $49,479, and sPodies and Studebaker Pres. 8'*4110 | 125-135 Own | V | Pines L 8 | 310x434 | 337 5.05 | 39.2 | 115@3200 “Alum |5 {Han AG Str AM 
parts accounted for $112,124. Stutz 4718 | 13415-145 | Own | C | Yes O | 8 314x414 | 399 5.25 | 365 | 8003300 /*Alum |9 | Wal Gas Zen AM 
MIDLAND STEEL BOOSTS Viking Eight 3620 | 125 Own | V | Yes HV | 8 | 334x354 259.5 5.1 | 36.5 81@3200 | CT |3 | Own AC ! Joh AC 
Windsor 6-69 3195 | 120 | Con V | Yes L 6 | 274x434 | 185 4.78 | 198 |475@2600 “Alum | 4! AC — | Str _ 
PRODUCTION SCHEDULES Windsor 6-72 2930 | 120 Con V | Yes L 6 | 3%x4 215 4.94 | 27.3 66@3200 |*Alum 7 {AC — | Sir — 
8 Windsor 6-77 2930 120 Con V | Yes L 6 3%x4 215 4.94 | 273 66@ 3200 |*Alum | 7!/AC — | Str —_ 
Cleveland, March 14.—Operating | ¥! “ | 9F 43 a 
schedules for both the Cleveland | Windsor 8-85 3600 | 125 Con Vv Yes L 8 | 3 x49 269 5.0 28.8 88 @3200 *Alum 5 | AC Gas Str AM 
and Detroit plants of the Midland| Windsor 8-92 | 3600 | 125 Con V | Yes L 8 3 4% | 269 «| «+50 | 28.8 88@3200 '*Alum | 5 , AC Gas | Str AM 
Steel Products Company show a Whippet 96 A | 2412 | 10344, Own | V | No | L 4 | 3%x434 | 145.7 | 5.4 15.6 40@3200 '*Aalum | 3 No No | Til No 
marked increase for March, | Whippet 98 A | 2693 | 112'3; Own | V | Var L 6 | 3%x3% | 1783 5.12 | 23.4 | 50@3000 *Alum | 7 | No Til | Til Til 
Expansion of production has re- | Willys Six 98-B | 2641 110 | Own | V | Var L |6 34 X37% 193 | 56 | 253 | 65@3400 | cr 14 No Til | Til Til 
sulted from releases of automobile Willys-Knt. 66-B | 3934 | 120 | Own | V ! Var K | 6 | 335x434 | 255 | 5.5 | 273 | 87@3200 *Alum [7 / Ski Til / Ti Til 
pate en PR ed fr nPortant | willys-Knt. 70-B | 2973 | 112%-115 | Own | V | Var K | 6 2t8x4% | 1779) 55 | 207 | 53@3000 *Alum }7/ Ski Til | Til Til 
exceed the Preceding month by| _ - *Air cooled. | Stromberg; Ti, Tillotson: Ma » Marvel; { *Bendix starter driy . 
more than 30 per cent. and will | = ABBREVIATIONS | ‘Thermo Syphon water circulation. John, Jonnson: Car, Carter; Di, Detroit Pima og oh & Beck: Br-L, Brown- 
more than double those for Decem- Weight—*On Studebaker 135-in, whee Piston Material—*Atum, aluminum with | Lubricator; Zen, Zenith. Lipe: Rock, Rockford Machine; Russ, 
ver and early January. Employ-| base 4305 pounds cast ie Uts; Alum, aluminum alloy; cr, | Air Cleaner—Ac, AC Spark Plug Company; } Russel 


| 
ment at the Cleveland plant has | Wheel Base—*Over all length of chassis | 
tal: Lye, Ly- | Oil _Purifier—pur, 


been increasing in recent weeks and | 
pay rolls during th 
will run 30 per cent. higher than | 
during February, due to the in-|} 
crease in the number of hours of | 


work. The plant is running one | y 


full shift five days a week, } 


instead of wheel base 


coming 
Fan Belt Type- 


Leech, Leech 
terfront. 


falve Arrangement— L, L 


| i Make—Con, Continen 
e present month | 2sine 


V, V-type; F, 


flat; C, cone. | 
Thermostat—Bish-Bab, Bishop & Babcock; > : 
Fulton; Pines, Pines Win- | Fuel Cleaner— 


head; H, hori- 


zontal: O, overhead; K, sleeve valve. 


cast i 
HW, 
AC, 
Skinn 


pany; 


ron; S St, semi steel. 


| } 
Purolator; Wal, Wall;| Til Tillotson. 
Rich Tool Company; Han, Handy: | Front End Dr 
AC Spark Plug Company; Ski, | Textolite; Cel, 
er. | Whit, Whitney Chain; 
-AC, AC Spark Plug Com-| Chain, 


Gas, Gascolator; 


| Warner; Til, Tillotson 
Carburetor—Sch, Wheeler 


Ste, Stewart- Ignition, 


Auto-Lite; 


Schebler; Str, ' North East; 


M, Air Maze; Un, U 


Generator 


Del-R, 


Celeron; 


nited; Han, Handy: 
sed | Gearset—War G, Warner Gear Company; 


ive—Link, Link Belt; Tex, 
Ram, Ramsey: 
Diam, Diamond 


and Starter—Aut-L, 
Delco-Remy; N E, 
Dyn, Dyneto. 


Detr, Detroit Gear; 





pany; 
M M, 
land. 





Mun, Muncie Gear. 


r model. 


*Three or four Speed gear sets as shown 
are available for eithe 


Universals—Un P, Universal Products Com- 


Spic, Spicer Mfg. Corporation; 
Mechanics Machine; Cle, Cleve- 


Réar Axle—Col, Columbia; Sal, Salisbury; 
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‘OF PRESENT AMERICAN PASSENGER CAR MODELS 


Make and Model E ; it 
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| Bijur 


» 
Un P | Col 

Bijur 
Bijur 


UnP | Col 

Un P | Col 
| Bijur 
| Bijur 


UnP| Sal % 

UnP| Sal % 

Own | Own % | Al-Z 

Own | Own % | Al-Z 
| Alem 

| Alem 














NOTICE 


Please see the fifth col- 
umn to theleft of this ad- 
vertisement giving steer- 
ing gear information, 
Notice the outstanding 
Ross predominance. The 
actual figures are: 


ry 
rs 


System 
Gear Set 
and Speeds 


Starter 
Clutch 


Drive 








Y% 
% 
Ye 


| 18x5.50 
| 18x6.00 
| 18x6.50 


| 31x6.00 
| 31x6.00 
| 23x5.50 
| 19x6.50 


| 19x7.00 
| 19x7.00 
| 4.75x19 
5.00x19 
18x6.00 
18x5.50 
| 18x5.50 
| 18x7.00 
| 18x7.00 


| 5.00x19 
| 5.25x19 
| 19x5.50 
| 19x6.00 
| 5.00x19 
| 5.50x18 
| 28x4.75 
| 29x5.00 
| 5.00x29 
| 5.50x29 


| 29x5.00 
| 7.00x30 
| 29x5.50 
| 5.25x19 
| 5.00x19 


4.75x19 
| 6.50x19 
| 6.50x19 


5.50x29 
5.50x29 
6.50x30 
| 5.25x19 
| §.50x18 


Auburn 6-85 
Auburn 8-95 
Auburn 125 


Blackhawk 6 . 
Blackhawk 8 
Buick 40 

Buick 50 and 60 


Cadillac 353 
Cadillac 452 
Chevrolet 

Chrysler 6 

Chrysler 77 
Chrysler 70 
Chrysler 66 
Chrysler Imperial 
Cord (Fr. Wh. Dr.) 


De Soto 6 

De Soto 8 
Dodge Six 
Dodge Senior 
Dodge Six D D 
Dodge 8 

Durant 40 
Durant 60 
Durant 6-14 
Durant 6-17 


Elear 6-75 

Elear 140 and 130 
Elear 8-95-96 
Erskine Six 

Essex 


Ford A 
Franklin 145 
Franklin 147 


Gardner 136 
Gardner 140 
Gardner 150 
Graham Std. 6 
Graham Spl. 6 


ry 2 
3 
3 


o 
= 


EEE Front End 





§ SPP Ignition 
28 
Do 
a4 


TOES EO ro BO Eo Eo ro) BOE Do 
g 
Sore 





91 9 


% 


% 


5 


Spic | Own 
Spic | Own 
Own | Own % |} 
Un P | Own ¥ | 
UnP | Own '% | 
Un P| Own 
UnP | Own | 
UnP | Own 
UnP&MM| Col 


3 UnP| Own 
3 Un P | Own 
3 Spic | Own 
a MM | Own 
3 Un P | Own 
3 
3 
3 
3 
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322222 
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eyree 
aoe 
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*Del-R 

Del-R 
*Del-R 
*Del-R 

Del-R 

Del-R 
*Aut-L 
*Aut-L 
*Aut-L 
*Aut-L 


*Del-R 
*Del-R 
*Del-R 
*Del-R 
*Aut-L 


*Own 
*Del-R 
*Del-R 


*Del-R 
*Del-R 
*Del-R 
*Del-R 
*Del-R 


: 


32222 


Un P | Own 
Spic | Own 
Spic | Own 
Borg | Spic | Own 
Borg | Own 4 Spic | Own 


Long | War-G 3. Spic| Sal 
Long | War-G 4 Spic | Sal 
Long | War-G 3. Spic | Sal 
Long | War-G 3 Spic | Own 
Own | Own 3 Spic | Own 


Own | Own 3 Own | Own 
Br-L |*Detr 4 Spic | Own 
Br-L | War-G 3 Spic | Own 


War-G 4 Spic | Col 
War-G 3 Spic | Col 
War-G 3 Spic | Col 
War-G 3 UnP | Cla 
War-G 4 UnP | Sal 


OPpRHey 
EECEEEE 


| 
| 
| 
| 
| 
| 
| 


444 | Bendix 
444 | Bendix 
444|SD 
3.72 | SD 


4.88 | H 
\H 
4.90 | H 
4.78 | Bendix 
5.4 | Bendix 


0 
a 
5 
SE NNNNNN 


® ® 


Own | O 


PPP PPEPee 


29 
58 
= 


| 
3s 
| 
| 
| 
ie 
| 
| 
| 
E 


| 
| 
| 
| 
| 
| 
| 


& 
= 





| Alem 
| Alem 
| Alem 
| Alem 
| Alem 





NEAREST 
Competitor 





Alem 
Alem 
Al-Z 
Al-Z 





Graham Std. 8 
Graham Spl. 8 
Graham Cust. 8 


Del-R 
Del-R 
Del-R 


! 
| 
| Del-R 
| Del-R 
| Del-R 





War-G 3 UnP | Sal 
War-G 4 UnP | Sal 
War-G 4 UnP | Cla 


Pe 


PS a a at od Bt a ad testator 


Al-Z 
Al-Z 
Bijur 


6.00x18 
| 6.00x18 
| 6.50x19 


19 


Graham Cust. 8 Del-R | Del-R | War-G 4 UnP | Cla Bijur 6.50x19 


SS 





Hudson Super 8 
Hupmobile S 
Hupmobile C 
Hupmobile H 


Aut-L 
Aut-L 
Aut-L 
Aut-L 


\*Aut-L 
|*Aut-L 
|*Aut-L 
|*Aut-L 


Own | Own 3 
Borg | Detr 3 
Long | Detr 3 
Long | Detr 3 


Spic | Own 
MM | Sal 
UnP | Own 
UnP | Own 


000s 
2 
= 


BSS SSSSFFTSF 


Alem 
Alem 
Alem 
Alem 





5.50x18 
29x5.25 
31x6.00 
| 6.50x19 





Jordan St. Line 80 
Jordan Grt. Ninety 8 
Jordan Sp’dway Z 
Jordan Line 70 U 


Aut-L 
Aut-L 
Aut-L 
Aut-L 


|*Aut-L 
|*Aut-L 
|*Aut-L 
|*Aut-L 


Long | War-G 3 
Long | War-G 3 


Cle | Col 
Cle | Col 


Borg | War-G 4 Spic | Col 
3 Cle | Col 


Long | War-G 


NINNNN| DHBRHANRNRM 


5 
5 
55% | O-N 
S 55% | O-N 
S 55% 
S 55% 


29 
ZZ 


| Alem 
| Alem 
Alem 
Alem 


| 5.50x28 

6.00x30 
| 7.00x18 
| 5.50x28 





Kisvel 6-73 
Kissel 8-95 
Kissel 8-126 


Del-R 
Del-R 
Del-R 


|*Del-R 
|*Del-R 
|*Del-R 


Borg | War-G 3 


MM | Col 


Borg | War-G 4 MM | Col 3 
Borg | War-G4 MM Tim 





La Salle 340 
Lincoln 


Del-R | 
Del-R 


Del-& 
| Del-R 


Own | Own 3_ 
Own | Own 3 


oo 
co 
bo od bd 


S 57 
S 60 


| Alem 
Alem 
| Alem 


| 6.00x30 
6.00x30 
| '7.00x30 





Spic | Own 
Spic | Tim F 


S 58 
S 60 


55/5 


| Alem 
| Alem 


| 6.50x19 
7.00x19 





Maruion Eight-69 
Marmon Eight-79 
Marmon Big 8 
Marmon-Roosevelt 
Marquette 30 


Diam 
Diam 
Link 


Del-R 
Del-R 
Del-R 
Del-R 
Del-R 


|*Del-R 
|*Del-R 
|*Del-R 
\*Del-R 
| Del-R 


Rock | War-G 3 Spic | Sal 
pic | Sal 
Rock | War-G 4 Spic | Sal 
Rock | War-G 3 Spic | Sal 


Rock | Detr 3 


Own | Own 3 


MM 


| Own % 


S 56% | 


guz\ool 
ooce 
besos Bes) 


a3 


|*Al-Z 
|*Al-Z 
|*Al-Z 
| Al-Z 
| AL-Z 


| 29x5.50 
| 31x6.00 
| 31x6.50 
| 29x5.50 
| 28x5.25 





Cel 
Cel 


Nash Single Six 
Nash Twin Ig. 6 
Nash Twin Ig. 8 Diam 





Aut-L 
*Aut-L 
*Aut-L 


|*Aut-L 
|*Aut-L 
|*Aut-L 


Borg | Own 3 
Borg | Own 3 
Borg | Own 3 


Fab | 


Own 
Own 


Own } 
| Own } 
| Own 


; 


{ Alem 
| Bijur 
| Bijur 


A| 5.00x29 
|*5.50x29 
| 6.50x31 





Oakland V-8 | Chain 
Oldsmobile | Var 


Del-R 
Del-R 


| Del-R 
| Del-R 


Own | Own 3 
Borg | Mun 3 


MM 


Un P | 


| Own 
Own 


{ Alem 


| 5.50x28 
| §.25x28 





Packard 726-733 | Chain 
Packard 740-745 | Chain 
Peerless St. 8 | Link 
Peerless Master 8 | Link 
Peerless Custom 8 | Link 
Pierce-Arrow 132 | Chain 
Pierce-Arrow 125 | Chain 
Pierce-Arrow 126 Chain 
Plymouth | Cel 
Pontiac Chain 


Aut-L | 
Aut-L 
Aut-L 
Del-R 
Del-R | 
Del-R | 
Del-R 
Del-R | 


NE 
NE 


|*Dyn 
|*Dyn 
Aut-L 
}*Aut-L 
}*Aut-L 
| Del-R 
Del-R 
Del-R 
|*Del-R 
Del-R 


Own | Own 4 
Own ; Own 4 


Rock | War-G 3 
War-G 4 
| War-G 4 


Rock 
Rock 
Long | Own 4 
Long | Own 4 
Long | Own 4 
Rock | Own 3 
Own | Own 3 


MM 


MM | 


Spic 
Spic 
Spic 


Spic | 
Spic | 


Own 
MM 


| Own 
Own } 
S  cceduaaes 
| Sal 
| Sal 
| Own 
Own 
Own 
| Own 
| Own 


tho b> 


Bt ek it et 


Cen 

Cen 
| Alem 
| Alem 
| Alem 
| Alem 
| Alem 
| Al-Z 
| Al-Z 


6.00x20 
7.00x19 
| 6.00x31 
| 6.50x31 
6.50x19 
| 7.00x18 
| 7.00x18 
| 4.75x19 
5.00x29 





Reo 15 Link 
Reo 20 | Chain 
Reo 25 | Chain 
Ruxton (Fr. Wh. Dr.)| Link 


Del-R | 
Del-R | 
Del-R 
Aut-L 


Del-R 
Del-R 
Del-R 
Aut-L 


Borg | War-G 
Russ | Own 3 
Long | Own 3 
Long | Own 3 


3 Spic 
Detr 
Detr 
Own 


| Sal 

| Own 
Own 

| Own 


ts Bs | es 


Ross | 


eat 


4.25 Gem 


| Al-Z 
Al-Z 
Al-Z 

| Alem 


§.50x18 
| 6.00x18 
6.50x18 
31x6.00 





Studebaker Dict. 6 | Whit 
Studebaker Dict. 8 | Var G 
Studebaker Com. 6 | Whit 
Studebaker Com. 8 | VarG 
Studebaker Pres. 8 VarG 
Statz M Link 


Del-R 
Del-R 
Del-R 
Del-R | 
Del-R 
Del-R | 


Del-R 
Del-R 
Del-R 
Del-R 
Del-R 
Del-R 


Long | War-G 
Long | War-G 
Long | War-G 
Long | War-G 
Long | Own 3 
Borg | Detr 4 


Spic 


Spic 


3 
3 Spic | 
3 
3 Spic | 


Spic 
MM 


| Own ¥ 4.78 | 
Own 4 5.11 | 
| m } 3.91 | 
| 4.7 
4.31 | 
| Ti | 45 


Ross | 
Ross | 
Ross 

Ross | 
Ross | 
Gem | 


| Alem 
| Al-Z 
| Al-Z 
| Al-Z 
| Al-Z 

Bijur 


5.50x19 
5.50x19 
5.50x19 
5.50x19 
'*6.00x20 
| 32x'7.00 





Viking Eight | Whit 


Del-R | 


Del-R 


Borg | Mun 3 


MM 


m%| 4.63 Sag | 


| Alem 


| 6.00x30 





Windsor 6-69 Chain 
Windsor 6-72 Link 
Windsor 6-77 Link 
Windsor 8-85 Link 
Windsor 8-92 Link 
Whippet 96 A Var 
Whippet 98 A 
Willys Six 98 B 
Willys-Knight 66 B 
Willys-Knight 70 B 


| Var 
| Link 


Aut-L 
Del-R 
Del-R 
Del-R 
Del-R 
Aut-L 
Aut-L 
Aut-L 


Aut-L 


|*Aut-L 
|*Del-R 
|*Del-R 
*Del-R 
|*Del-R 
|*Aut-L 
|*Aut-L 
*Aut-L 
*NE 
|*Aut-L 


NE 


Borg | War-G 
Borg | War-G 
Borg | War-G 
Borg | War-G 
Borg | War-G 
Borg | Own 3 
Rock ; Own 3 
Borg | Own 3 
Rock | Own 3 
Rock | Own 3 


MM 
MM 


MM | 
MM | 


MM 
MM 
MM 
MM 


MM | 


MM 


| 

| | 49 | Ross 
+2 Ross | 
| Ross | 
| Ross | 
Ross | 
Own | 
Own | 
Own | 
Ross | 


ry 

| | 3.9 

2| 455 |*Bendix 
| 2 | 4.55 |*Bendix 
| 4.09 Bendix 
46 | Bendix 
4.89 |*Bendix 





Clar, Clark Equipment Company; Tim, 
Timken. 
Brakes—H, hydraulic; M, mechanical; 5D, 
steeldraulic; Bendix, Bendix Brake Cor- 
poration. *Bendix ‘front; own rear. 
Steering Gear—Ross, Ross Gear and Tool 
Company; Gem, Gemmer; Sag, Saginaw; 
War, Warner. 
Rear Springs—S, 
elliptic. 


semi-elliptic; El, full 





Spring Shackles—Tryon, Tryon Spring 
Shackle Company; Rub B, rubber block; 


Sil B, silent block; Faf, Fafnir; 
Henry Mfg. Co., Moline, IIL 
Chassis Lubricator—Alem, Alemite; 
Alemite Zerk; Bijur, Bijur chassis 
cator; Cen, central magazine. 
Tires—*Studebaker 135- ~in. 1. chassis 19x6.50. 


O-N, 


Al-Z, 
lubri- 


LESLIE ALLEN TO ENTER 
INTERNATIONAL RACE 





Indianapolis, Ind., March 14— 
Leslie Allen has entered a car in the 


Own | 


international 500-mile race at the 
Indianapolis Motor Speedway in 
May, it was announced here today 
by T. E. (Pop) Myers, general man- 
ager of the track. The car is being 
built by Schofield, Inc., of America, 
whose plant in Los Angeles has 
turned out many a championship 
car. 


S 53 


| Tryon 


Alem 
Alem 
Alem 
| Alem 
Alem 
| Alem 
| Alem 
| Alem 
| Bijur 
| Alem 


| 29x5.25 
| 29x5.50 
| 29x5.50 
31x6.00 
31x6.50 
4.75x28 
| 29x5.00 
| 5.00x29 
6.00x31 
| 5.50x29 











BRITISH COLUMBIA MAY 
ADD 2 CENTS TO GAS TAX 
Vancouver, B. C., March 14.—Gas- 
oline in British Columbia is likely 
to cost 32 cents imperial gallon 
in the future. At present the tax 
is 3 cents per gallon and there is 
now before the provincial Legisla- 
ture a proposal to increase this to 
5 gallon. 





SECOND 
Competitor 


THIRD 
Competitor 


@ 


Build Their 
Own 


16 


Ross Cam AND LEVER 
steering gears predomi- 
nate not only in passene 
ger car field, but in truck 
and bus fields as well. 


‘ROSS GEAR & TOOL CO, 


Lafayette, Indiana 


ROSS 


Cam & Lever 
Steering 


There is only one 
CaM & LEVER 
Steering Gear 
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) the bantam- 


that will 














save you a lot of 


trade-in worries 


Now you can sell your customer a new car without 
having to buy his old one. 


‘‘Buy an Austin and keep the old car too,” can be your 
slogan. It’s your answer to the man who insists he can 
get $100 more on the old car from some other dealer. It’s 
your protection against tying up too much capital on the 


used car floor. It’s the solution of the costly used car resales. 
For the American Austin actually makes it as cheap for 
your customers to drive two cars as one. ‘That’s because 


the Austin does forty miles on a gallon of gas, a thousand 





IT WILL RUN 20,000 TO 40,000 














MILES ON A SET OF TIRES 








THE 


AMERICAN 


UST?7N ©») 


miles on atwo quart filling of oil, twenty to forty thousand miles 


34 cents per mile for gas, 


on a set of tires, altogether less than 
oil and tires—this is economy. Your buyer can still keep his 
big car for family use and save money by buying an Austin for 
the many one and two passenger trips that form the bulk of 
present-day driving. Its low operating cost makes it pay for itself 
by saving mileage in the big car. 

The bantam Austin is one of the smartest looking cars ever 
offered to the American public. It is adroit—easy to park—easy 
to drive in heavy traffic, has four wheel brakes and all the neces- 
sary equipment. Although made in America by Americans, its 
mechanical design is the same as that of the internationally fa- 
mous car that has won over 450 cups and medals in competition 
with the world’s finest automobiles. 


The American Austin is a good business proposition for the 
customer and for the dealer. Over 115,000 have been contracted 
for since the first of the year. Write us now for information. 


AMERICAN AUSTIN CAR CO., INC., 7300 WOODWARD AVENUE, DETROIT, MICH. 











